2009 Annual Report Overview

[RDARNIT

10010069

il ‘r\/\r .

S - i
. V‘WM\"Y\\;‘"' x”‘ o - L .
\,”gw\ Pl co L ; e i o > e - m o ;) o
o e : L ‘z e q e u\'m i S 3 wm\!‘;m«mw e L"‘&r‘” r\
LA 2 i rv I AR R A \” v\y i sehREE o i (it & S G A “u\“\
- e ,“ ,),‘,,\‘,1,,‘, - { V, S L V,“w,mw,» ww\ i r, 5 e " m, e S e
e L - L S - S mm,:ww o 5 e w Gnee b o : - e
w}":m«zw\n\: : o «,w,«(\,&‘;‘,\” ‘»‘ww‘* N ://r,««m: \” u,wy,wf\m\““ n/‘w{‘ffwv, o 'vw e S ‘m o e e < e i
o 2 S “"”7\"\'/"”‘»,1 5’0 o “?Q“Qwu‘w, - ? ,{ L ‘*7““/\%'\7"” o W\ m S . “AA,\»,,“WM »’,‘Wﬁm u
i ‘C‘r w‘” e = iy w,;"wﬂn\\wym e o e n i ,\w‘w"«uwm e 3 uw\,,\myu i
w\mvw«‘f” e L L e\\i‘K,ﬁ»\‘ciwfv&‘ i : WW . ""C‘m . NW»“ . .
o . : o .
o L -
.

-
EAI i ‘(\ \ wu(u(
e “‘

- i
i
i

L S "&*
o o i Senae
- w%«f;gm,\« w' L o %Mbuw
.
s R e
/w W a\” S “w»mr

e /r'

i i J
iﬁa,f»;»z»’ﬁr* o

o
‘“’“( - - . - ‘ w% . ‘ usf,,,
. vm,‘»« - . mﬁv“ . ..

. .




CORPORATE OVERVIEW

We are a world leader enabling connectivity by providing
highly-engineered products and solutions for industries
including: automotive; data communications and consumer
electronics; telecommunications; aerospace, defense and
rmarine; medical; energy; and lighting.

We are advancing cutting-edge innovation across a wide
variety of technology platforms including: connectors;
fiber optics; touch systerns; circuit protection; advanced
sealing and protection; relays; and wire and cable,

We are a global company with approximately 78,000
employeeas operating from locations in over 50
countries; 11 global design centers; approximately 7000
engineers located close to customers; and more than
5,000 sales professionals serving customers in more than
150 couniries.

2009 NET SALES
BY SEGMENT
IN US$ MILLIONS
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Transportation
From designing high-performance wire and cable solutions for the world

ircraft, to providing materials that withstand the rigors of the battlefield, to

7

5 largest

W

enabling lighter, more energy-efficient and more powerful systems for vehicles,
TE products are embedded across the world's transportation systems.

Automotive / Aerospace & Defense / Marine / Ra

Energy Networks

to connecting overhead and underground systems throughout the
electrical grid, to protecting sensitive electrical equipment in

millions of -homes and businesses, TE is enabling connectivity




vthing is Connectex

Electronic Devices |
Working with customers at the leading edge of trends to a.-rd;
smaller, faster, lighter, safer and more powerful electronic devices and
systems, TE helps put state-of-the-art capabilities in the palm of a hand
and at the touch of a finger.

Consumer Devices / Touch Systems / Circuit Protection /
Appliances / Industrial Equipment / Computers /
Medical Products / Data Communications Equipment

Communication Networks

Data is everywhere and so is TE. To meet the

need for greater and more networked bandwidth,

TE is a world leader enabling data networking
connectivity — spanning the world's oceans with
undersea telecommunication systems and bridging the
continents through connections that bring information
into homes and offices at the speed of light. ;

Undersea Systems / Telecom Networks.
Enterprise Networks
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BOARD OF DIRECTORS (effective 1/15/2010, unless otherwise noted)

“ Frederic M. Poses*

Chief Executive Officer
Ascend Performance Materials

& Dr. Pierre R. Brondeau

President &
Chief Executive Officer
FMC Corporation

Dr. Ram Charan
Advisor to Executives and
Corporate Boards

& Dr. Juergen W. Gromer
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Retired President
Tyco Electronics Ltd.

Thomas J. Lynch
Chief Executive Officer

& Mario Calastri

Senior Vice President
Treasurer

Alan C. Clarke
President
Network Solutions

Terrence R. Curtin
Executive Vice President
Chief Financial Officer

Cuong V. Do

Senior Vice President
Corporate Strategy & Business
Development

& Joseph B. Donahue

President
Global Automotive Division

Robert M. Hernandez
Chairman

RTI International Metals, Inc.

Thomas J. Lynch
Chief Executive Officer
Tyco Electronics Ltd.

Daniel J. Phelan
Chief of Staff
GlaxoSmithKline pic

4 Lawrence S. Smith

Retired Executive
Vice President & Co-CFO
Comcast Corporation

Charles P. Dougherty
President

Communications & Industrial

Solutions

# Gordon Hwang

i |

Senior Vice President
China

Jane A. Leipold
Senior Vice President
Global Human Resources

Minoru Okamoto
Senior Advisor to the CEO

Robert J. Ott
Senior Vice President
Corporate Controller

i Jeff Rea

President
Specialty Products Group

*

Paula A. Sneed
Chair & Chief Executive Officer
Phelps Prescott Group, LLC

 David P. Steiner

Chief Executive Officer
Waste Management, Inc.

¥ John C. Van Scoter

Chief Executive Officer
eSolar, Inc.
(eff. 2/1/2010)

Non-Executive Chairman of
the Tyco Electronics Ltd. Board
of Directors

Eric J. Resch
Senior Vice President
Chief Tax Officer

Michael Robinson
Senior Vice President
Operations

Robert A. Scott
Executive Vice President
General Counsel

# Robert N. Shaddock

Senior Vice President
Chief Technology Officer

Joan E. Wainwright
Senior Vice President
Marketing & Communications




CAUTION CONCERNING FORWARD-LOOKING STATEMENTS

This report may contain certain “forward-looking statements” within the meaning of the

United States Private Securities Litigation Reform Act of 1995. These statements are based

on management’s current expectations and are subject to risks, uncertainty and changes

in circumstances, which may cause actual results, performance, financial condition or

achievements to differ materially from anticipated results, performance, financial

condition or achievements. All statements contained herein that are not clearly

historical in nature are forward-looking and the words “anticipate,” “believe,”

“expect,” “estimate,” “plan,” and similar expressions are generally intended to TE Core Values
identify forward-looking statements. Tyco Electronics has no intention and is under

no obligation to update or alter (and expressly disclaims any such intention or )

obligation to do so) its forward-looking statements whether as a result of new lntegnty

information, future events or otherwise, except to the extent required by law.

The forward-looking statements in this report include statements addressing We must demand Of Ourselves
our future financial condition and operating resuits. Examples of factors that could .

cause actual results to differ materially from those described in the forward- and Of eaCh other the hlgheSt
looking statements include, among others, business, economic, competitive and standards Of in lel dual an d
regulatory risks, such as developments in the credit markets; conditions

affecting demand for products, particularly the automotive industry and the corporate integrity. We safeguard
telecommunications, computer and consumer electronics industries; future

goodwill impairment; competition and pricing pressure; fluctuations in company assets. We comply with
foreign currency exchange rates and commodity prices; political, .

economic and military instability in countries in which we operate; all laws and company DOI;CleS' We are
compliance with current and future environmental and other laws and dedicated to diversity, fair treatment’
regulations; and the possible effects on us of changes in tax laws, tax

treaties and other legislation. More detailed information about mutual respect and trust.
these and other factors is set forth in Tyco Electronics’ Annual

Report on Form 10-K for the fiscal year ended September 25, 2009,
as well as in Tyco Electronics’ Current Reports on Form 8-K and
other reports filed by Tyco Electronics with the Securities and

Exchange Commission. ACCOU ntabl I Ity
We honor the commitments we make, and
TRADEMARKS

take personal responsibility for all actions
TE logo and Tyco Electronics are trademarks.

All product names appearing in this document and results. We create an operating discipline
are trademarks owned by, or licensed to, the . . . .
company or its subsidiaries. of continuous improvement that is an integral

part of our culture.

Teamwork
We foster an environment that encourages innovation,
creativity, excellence and results through teamwork.
We practice leadership that teaches, inspires, and
promotes full participation and career development.

We encourage open and effective communication
and interaction.

Innovation

We recognize that innovation is the foundation of our
business. We challenge ourselves to develop new and
improved ideas for all that we do. We encourage, expect and
value creativity, openness to change, and fresh approaches.




Tyco Electronics’ 2009 Annual Report includes this 2009 Annual Report Overview.

NON-GAAP MEASURES

“Adjusted Operating income” and “Free
Cash Flow” (FCF) are non-GAAP*
measures and should not be considered
replacements for GAAP results. (*U.S.
Generally Accepted Accounting Principles)

The company has presented its operating
income before special items including
charges related to legal settlements
and reserves, restructuring charges,
impairment charges and other income or
charges (“Adjusted Operating Income™).
The company utilizes Adjusted Operating
Income to assess segment level core
operating performance and to provide
insight to management in evaluating
segment operating plan execution and
underlying market conditions. it is also a
significant component in the company’s
incentive compensation plans. Adjusted
Operating Income is a useful measure for
investors because it provides additional
information about the company’s under-
lying operating results, trends and the
comparability of these results between
periods. The difference between
Adjusted Operating Income and operat-
ing income (the most comparable GAAP
measure) consists of the impact of
charges related to legal settlements and
reserves, restructuring charges, impair-
ment charges and other income or
charges that may mask the underlying
operating results and/or business trends.
The limitation of this measure is that it
excludes the financial impact of items
that would otherwise either increase
or decrease the company’s reported

operating income. This limitation is best
addressed by using Adjusted Operating
Income in combination with operating
income (the most comparable GAAP
measure) in order to better understand
the amounts, character and impact of
any increase or decrease on reported
results.

“Free Cash Flow” (FCF) is a useful meas-
ure of the company’s cash generation
which is free from any significant existing
obligation. The difference between cash
flows from operating activities (the most
comparable GAAP measure) and FCF
(the non-GAAP measure) consists mainly
of significant cash outflows that the
company believes are useful to identify.
FCF permits management and investors
to gain insight into the number that
management employs to measure cash
that is free from any significant existing
obligation. The difference reflects the
impact from:

* net capital expenditures,
« voluntary pension contributions, and
» cash impact of special items.

Net capital expenditures are subtracted
because they represent long-term
commitments. Voluntary pension contri-
butions are subtracted from the GAAP
measure because this activity is driven by
economic financing decisions rather
than operating activity. The company
forecasts its cash flow results excluding
any voluntary pension contributions

ADJUSTED OPERATING INCOME (LOSS) RECONCILIATION

in US$ Millions
——— Adjustments — M ————
Restructuring
and Other
Charges, Net | Separation | Other .
us Impairment | and Related | Related | Items, | Adjusted
GAAP | of Goodwill Costs Costs Net |(Non-GAAP)

Operating Income (Loss):
Fiscal 2009 $(3474)| % 3547 $ 3730 $ - $152@| § 598
Fiscal 2008 1663 103 228 - )™ 1,988
Fiscal 2007 655 - 100 @ 85 ® 887 @ 1,727
FREE CASH FLOW RECONCILIATION
in US$ Millions

FY 2007 FY 2008 FY 2009
Net cash provided by continuing $ 1447 $ 922 $ 1378

operating activities

Capital expenditures, net (822) (568) (315)
Pre-separation litigation payments - - 102
Voluntary pension contributions - - 6l
Class action settiement - 936 -
Income tax advance payment 163 - -
FREE CASH FLOW $ 788 $ 1290 $ 1,226

because it has not yet made a
determination about the amount and
timing of any future such contributions. In
addition, the company’s forecast excludes
the cash impact of special items because
the company cannot predict the amount
and timing of such items.

The limitation associated with using FCF
is that it subtracts cash items that are
ultimately within management’s and the
Board of Directors’ discretion to direct
and that therefore may imply that there is
less or more cash that is available for
the company's programs than the
most comparable GAAP measure. This
limitation is best addressed by using FCF
in combination with the GAAP cash
flow numbers.

FCF as presented herein may not be
comparable to similarly-titied measures
reported by other companies. The
measure should be used in conjunction
with other GAAP financial measures.
Investors are urged to read the company’s
financial statements as filed with the
Securities and Exchange Commission.

Because the company does not predict
the amount and timing of special items
that might occur in the future, and its
forecasts are developed at a level of
detail different than that used to prepare
GAAP-based financial measures, the
company does not provide reconcilia-
tions to GAAP of its forward-looking
financial measures.

M Includes $375 million recorded in net
restructuring and other charges and a
$2 million credit recorded in cost of sales.

(2) Consists of $144 million of costs related to
the settlement of pre-separation securities
litigation and $8 million of costs related to
a product liability matter from several
years ago recorded in selling, general, and
administrative expenses.

(3) Includes $219 million recorded in net
restructuring and other charges and $9
million recorded in cost of sales.

(4) Consists of a $36 million gain on the
sale of real estate and $8 million of costs
related to a customs settlement, both
of which are recorded in selling, general, and
administrative expenses, and $22 million
of net costs related to the settlement of
pre-separation securities litigation.

(5) Includes $92 million recorded in net
restructuring and other charges and
$5 million recorded in cost of sales. Also
includes $3 million of restructuring-related
moving costs recorded in cost of sales.

(6) Includes $44 million of separation
costs, primarily related to employee costs,
recorded in separation costs and $41
million of costs, related to building
separate company functions that did not
exist in the prior year, recorded in selling,
general, and administrative expenses.

(7) Consists of $887 million of net costs related
to pre-separation securities litigation.
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ETyco Electronics

Our commitment. Your advantage.




BOARD OF DIRECTORS (effective 1/15/2010, unless otherwise noted)

Frederic M. Poses*

Chief Executive Officer
Ascend Performance Materials
chemicals, resins and fibers

Dr. Pierre R. Brondeau

President & Chief Executive Officer
FMC Corporation

chemicals

Dr. Ram Charan
Advisor to Executives and
Corporate Boards

Dr. Juergen W. Gromer
Retired President
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Robert M. Hernandez

Chairman

RTI International Metals, Inc.
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Thomas J. Lynch
Chief Executive Officer
Tyco Electronics Ltd.

Daniel J. Phelan

Chief of Staff
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and consumer products

Lawrence S. Smith

Retired Executive Vice President
& Co-CFO

Comcast Corporation
broadband cable

SENIOR MANAGEMENT AND EXECUTIVE OFFICERS (effective 1/15/2010)

Thomas J. Lynch
Chief Executive Officer

Mario Calastri
Senior Vice President
Treasurer

Alan C. Clarke
President
Network Solutions

Terrence R. Curtin
Executive Vice President
Chief Financial Officer

Cuong V. Do

Senior Vice President
Corporate Strategy & Business
Development

Joseph B. Donahue
President
Global Automotive Division
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President
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Senior Vice President
China
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Senior Vice President
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Senior Vice President
Corporate Controller
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President
Specialty Products Group

*

Paula A. Sneed

Chair & Chief Executive Officer
Phelps Prescott Group, LLC

strategy and management consulting

David P. Steiner

Chief Executive Officer
Waste Management, Inc.
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John C. Van Scoter

Chief Executive Officer (eff. 2/1/2010)
eSolar, Inc.

solar thermal power technology

Non-Executive Chairman of the Tyco
Electronics Ltd. Board of Directors

Eric J. Resch
Senior Vice President
Chief Tax Officer
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Senior Vice President
Operations
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SPECIAL NOTE ABOUT FORWARD-LOOKING STATEMENTS

We have made forward-looking statements in this Annual Report, including in the sections entitled
“Business,” “Management’s Discussion and Analysis of Financial Condition and Results of
Operations,” and “Quantitative and Qualitative Disclosures about Market Risk,” that are based on our
management’s beliefs and assumptions and on information currently available to our management.
Forward-looking statements include, among others, the information concerning our possible or assumed
future results of operations, business strategies, financing plans, competitive position, potential growth
opportunities, potential operating performance improvements, the effects of competition, and the
effects of future legislation or regulations. Forward-looking statements include all statements that are
not historical facts and can be identified by the use of forward-looking terminology such as the words
“believe,” “expect,” “plan,” “intend,” “anticipate,” “estimate,” “predict,” “potential,” “continue,”
“may,” “should,” or the negative of these terms or similar expressions.

bR N3

Forward-looking statements involve risks, uncertainties, and assumptions. Actual results may differ
materially from those expressed in these forward-looking statements. You should not put undue
reliance on any forward-looking statements. We do not have any intention or obligation to update
forward-looking statements after we file this report except as required by law.

The risk factors identified in the Annual Report and those discussed in our Annual Report on
Form 10-K for the fiscal year ended September 25, 2009 filed with the United States Securities and
Exchange Commission could cause our results to differ materially from those expressed in forward-
looking statements. There may be other risks and uncertainties that we are unable to predict at this
time or that we currently do not expect to have a material adverse effect on our business.

il
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BUSINESS

Overview

Tyco Electronics Ltd. (“we,” “Tyco Electronics,” or the “Company”) is a leading global provider of
engineered electronic components, network solutions, specialty products, and undersea
telecommunication systems. We design, manufacture, and market products for customers in a broad
array of industries including automotive; data communication systems and consumer electronics;
telecommunications; aerospace, defense, and marine; medical; energy; and lighting. Our products are
produced in nearly 100 manufacturing sites in approximately 25 countries. With approximately 7,000
engineers and worldwide manufacturing, sales, and customer service capabilities, Tyco Electronics’
commitment is our customers’ advantage.

Tyco Electronics Ltd. was incorporated in Bermuda in fiscal 2000 as a wholly-owned subsidiary of
Tyco International Ltd. (“Tyco International”). For the period following its incorporation, Tyco
Electronics Ltd. did not engage in any significant business activities and held minimal assets. Effective
June 29, 2007, Tyco International distributed all of its shares of Tyco Electronics to its common
shareholders (referred to in this report as the “separation”). Tyco Electronics Ltd. became an
independent, publicly traded company owning the former electronics businesses of Tyco
International Ltd. In connection with the separation, the equity interests in the entities that hold all of
the assets and liabilities of Tyco International’s electronics businesses were transferred to Tyco
Electronics.

Our business was formed principally through a series of acquisitions, from fiscal 1999 through
fiscal 2002, of established electronics companies and divisions, including the acquisition of AMP
Incorporated and Raychem Corporation in fiscal 1999 and the Electromechanical Components Division
of Siemens and OEM Division of Thomas & Betts in fiscal 2000. These companies each have more
than 50 years of history in engineering and innovation excellence. We operated as a segment of Tyco
International prior to our separation.

Effective June 25, 2009, we discontinued our existence as a Bermuda company as provided in
Section 132G of The Companies Act of 1981 of Bermuda, as amended (the “Bermuda Companies
Act”), and, in accordance with article 161 of the Swiss Federal Code on International Private Law,
continued our existence as a Swiss corporation under articles 620 et seq. of the Swiss Code of
Obligations. The rights of holders of our shares are now governed by Swiss law, our Swiss articles of
association, and our Swiss organizational regulations.

We operate through four reporting segments: Electronic Components, Network Solutions, Specialty
Products, and Undersea Telecommunications. In May 2009, we sold our Wireless Systems business
which has been reclassified as discontinued operations. Prior to reclassification to held for sale and
discontinued operations, this business was reported as our former Wireless Systems segment. Also,
effective January 1, 2009, we established the Specialty Products Group from our existing businesses.
The results of this new organization are reported as a separate reporting segment. This new segment is
comprised of the Aerospace, Defense, and Marine; Touch Systems; Medical; and Circuit Protection
businesses which were formerly reported in the Electronic Components segment. Prior period segment
information has been revised to conform to the current segment reporting structure in all periods
presented. See Notes 1 and 24 to the Consolidated and Combined Financial Statements for additional
information regarding our segments.



Our reporting segments manufacture and distribute our products and solutions to a number of end
markets. The table below provides a summary of our reporting segments, the fiscal 2009 net sales
contribution of each segment, and the key products and markets that we serve:

Electronic Network Specialty Undersea
Segment Components Solutions Products Telecommunications
% of Fiscal 2009 Net Sales 58% 17% 14% 11%
Key Products . . . . .. .. o Connector systems  * Connector systems  * Connector systems ¢ Undersea
* Relays * Heat shrink tubing  * Touch screens telecommunication
» Heat shrink tubing  * Fiber optics * Circuit protection systems
¢ Fiber optics * Wire and cable devices
* Wire and cable * Racks and panels * Wire and cable
* Application tooling  * Intelligent building ¢ Relays
controls * Heat shrink
* Network interface tubing
devices
Key Markets ... ..... * Automotive * Energy * Aerospace, defense, ¢ Communication
* Computer » Communication and marine service providers
» Communications service providers * Touch systems ¢ Oil and gas
» Appliance * Enterprise networks ¢ Medical
* Industrial * Circuit protection
» Consumer
electronics

See Note 24 to the Consolidated and Combined Financial Statements for certain segment and
geographic financial information relating to our business.

Our Competitive Strengths
We believe that we have the following competitive strengths:

« Global leader in passive components. With net sales of approximately $10.3 billion in fiscal 2009,
we are significantly larger than many of our competitors. In the fragmented connector industry,
which was estimated to be $34 billion in fiscal 2009, our net sales were approximately $6 billion.
We have established a global leadership position in the connector industry with leading market
positions in the following markets:

* Automotive—#1

¢ Industrial—#1

» Computers and peripherals—#2

* Telecom/data communications—#3

Our scale provides us the opportunity to accelerate our sales growth by making larger
investments in existing and new technologies in our core markets and to expand our presence in
emerging markets. Our leadership position also provides us the opportunity to lower our
purchasing costs by developing lower cost sources of supply and to maintain a flexible
manufacturing footprint worldwide that is close to our customers’ locations.

« Strong customer relationships. As an industry leader, we have established close working
relationships with our customers. These relationships allow us to better anticipate and respond
to customer needs when designing new products and new technical solutions. By working with
our customers in developing new products and technologies, we believe we are able to identify
and act on trends and leverage knowledge about next-generation technology across our products.



In addition, we operate a broad Global Account Management program through which we
maintain close working relationships with the key customers in the end markets that we serve.

Process and product technology leadership. We employ approximately 7,000 engineers dedicated to
product research, development, and engineering. Our investment of over $530 million in product
and process engineering and development together with our capital spending of over

$300 million in fiscal 2009, enable us to consistently provide innovative, high-quality products
with efficient manufacturing methods.

Diverse product mix and customer base. We manufacture and sell a broad portfolio of products to
customers in various industries. Our customers include many of the leaders in their respective
industries, and our relationships with them typically date back many years. We believe that this
diversified customer base provides us an opportunity to leverage our skills and experience across
markets and reduces our exposure to particular end markets, thereby reducing the variability of
our financial performance. Additionally, we believe that the diversity of our customer base
reduces the level of cyclicality in our results and distinguishes us from our competitors.

Balanced geographic sales mix. We have an established manufacturing presence in approximately
25 countries and our sales are global. Our global coverage positions us near our customers’
locations and allows us to assist them in consolidating their supply base and lowering their
production costs. We believe our balanced sales distribution lowers our exposure to any
particular geography and improves our financial profile. In addition, our strategy is to continue
to increase the percentage of production from lower-cost countries.

Strong and experienced management team. We believe we have a management team that has the
experience necessary to effectively execute our strategy and advance our product and technology
leadership. Our Chief Executive Officer and segment leaders average more than 20 years of
experience of which most is in the electronics industry. They are supported by an experienced
and talented management team that is dedicated to maintaining and expanding our position as a
global leader in the industry.

Our Strategy

Our goal is to be the world leader in providing custom-engineered electronic components and
solutions for an increasingly connected world. We believe that in achieving this goal we will increase
net sales and profitability across our segments in the markets that we serve. Our business strategy is
based upon the following priorities:

Leverage our market leadership position to increase our market share. We are a global leader in
many of the markets that we serve. For example, within our Electronic Components segment, we
are the leading global supplier of connectors and connector systems to the automotive and
industrial markets. We believe that these and other markets are critical to our success and that
we must continue to strengthen our leadership position in these markets. We plan to capitalize
on the expected long-term growth in these markets by leveraging our significant scale in the
industry, the breadth of our product portfolio, our established relationships and leading
specification positions with our customers, and our extensive worldwide distribution channels.

Achieve market leadership in attractive and under-penetrated industries. We plan to accelerate
growth in end-user markets in which we do not have the number one market share but which we
believe have attractive growth and profitability characteristics. These markets include: the
alternate energy and lighting markets with respect to our Electronic Components segment; the
energy, communication service providers, and enterprise networks markets with respect to our
Network Solutions segment; and the aerospace, defense, and marine, touch systems, and medical
markets with respect to our Specialty Products segment. We believe that we can further leverage



our customer service and our new product and technology capabilities in order to achieve a
leading position in these markets.

e Extend our leadership in key emerging markets. We seek to improve our market leadership
position in emerging geographic regions, including China, Eastern Europe, and India, which we
expect will experience higher growth rates than those of more developed regions in the world. In
fiscal 2009, we generated $1.4 billion of net sales in China, $0.7 billion of net sales in Eastern
Europe, and $0.2 billion of net sales in each of India and Brazil. We believe that expansion in
these regions will enable us to grow faster than the overall global market.

* Supplement organic growth with strategic acquisitions. We will evaluate and selectively pursue
strategic acquisitions that strengthen our market position, enhance our existing product offering,
enable us to enter attractive markets, expand our technological capabilities, and provide synergy
opportunities.

o Improve operating margins. We intend to continue to increase our productivity and reduce our
manufacturing costs. We plan to achieve this by developing best in class manufacturing,
enhancing our purchasing strategy through design initiatives and sourcing of materials from
suppliers in lower-cost regions, simplifying our distribution network, and further implementing
best practice continuous improvement programs. We also plan to continue to simplify our global
manufacturing footprint, both by migrating facilities from higher-cost to lower-cost countries and
by consolidating within countries. With respect to our manufacturing rationalization plan, we
expect to incur restructuring charges of approximately $350 million through 2011 related to
current as well as future restructuring actions. These initiatives are designed to help us maintain
our competitiveness in the industry.

« Accelerate new product development through research and development excellence. We seek to
continue to increase the percentage of our annual net sales from new products. In fiscal 2009,
we derived approximately 31% of our net sales from new products launched within the previous
three years. In order to accomplish this goal, we intend to focus our research, development, and
engineering investment on next generation technologies and highly engineered products and
platforms, and leverage innovation across our segments.

Our Products

Our net sales by reporting segment as a percentage of our total net sales was as follows:

Fiscal
205 2008 2007
Electronic COMPONENLS . . .« vvvvvvwvnnnencnee e 58% 65% 68%
Network SOIUtIONS . . o v v v vt e et i e i e a e an e e 17 15 15
Specialty Products .. ... 14 12 13
Undersea Telecommunications . . ... ..o v eaeeen. _1_1 _§ _4
TOtal .« o o et e e e L@% 1_02% _1@%

Electronic Components

Our Electronic Components segment is one of the world’s largest suppliers of passive electronic
components, which includes connectors and interconnect systems, relays, switches, sensors, and wire and
cable. The products sold by the Electronic Components segment are sold primarily to original
equipment manufacturers and their contract manufacturers in the automotive, computer,



communications, industrial, appliance, and consumer electronics markets. The following are the primary
product families sold by the segment:

* Connector Systems and Components. We offer an extensive range of electrical and electronic
interconnection products. These connectors include a wide variety of pin and socket, terminal,
USB, coaxial, 1/O, fiber optic, and power connectors, as well as sophisticated interconnection
products used in complex telecommunications and computer equipment.

* Relays. Our relay products can be used in a wide range of applications in the automotive,
telecommunications, and industrial industries, including electric sunroofs, anti-lock braking
systems, and fuel injection coils for the automotive industry and signal and power relay
technologies for the telecommunications industry.

* Heat Shrink Tubing. We offer hundreds of reliable, cost-effective products to seal, connect,
insulate, protect, hold, and bundle high-performance electrical harnesses. We also provide
customized harnessing design, prototype, and build services.

* Fiber Optics. We manufacture fiber optic connectors, cable assemblies, adapters, and accessories.
We provide highly engineered products that connect, configure, and control light.

* Wire and Cable. We provide highly engineered cable and wire products to the data transmission,
telecommunications, and industrial markets. We offer a broad range of cable, including UTP and
PVC ribbon cables, SCSI, and IEEE 1394 computer cables.

* Application Tooling. We offer a broad portfolio of hand tools, semi-automatic bench machines,
and fully-automatic machine systems for processing terminal products.

In addition to the above product families which represent approximately 90% of the Electronic
Components segment net sales, we also offer identification products, antennas, magnetics, sensors, and
switches.

Network Solutions

Our Network Solutions segment is one of the world’s largest suppliers of infrastructure
components and systems for telecommunications and energy markets. These components include
connectors, above- and below-ground enclosures, heat shrink tubing, cable accessories, surge arrestors,
fiber optic cabling, copper cabling, and racks for copper and fiber networks. This segment also provides
electronic systems for test access and intelligent cross-connect applications as well as integrated cabling
solutions for cabling and building management. The products are grouped into the following product
families:

¢ Connector Systems and Components. We offer an extensive range of low, medium, and
high-voltage connectors and splices, cable assemblies, sealing systems, terminals, fittings, lugs and
clamps, transmission line fittings, splice closures, grounding hardware, and wall and floor outlets
for voice and data connection to local area networks.

* Heat Shrink Tubing. We offer heat shrink tubing, heat-shrinkable splice closures, wrap-around
sleeves, and molded parts designed to better protect both high- and low-voltage circuits against
harsh aerial, buried, and above-ground environments.

* Fiber Optics. We provide fiber optic connectors, splices, fiber optic splice closures, fiber
management systems, high density cable assemblies, couplers and splitters, and complete cabling
systems. These products find use in both local-area and wide-area networks, and emerging
“Last-Mile” Fiber-to-the-Home installations.



* Wire and Cable. We provide wire and cable for indoor and outdoor use in office, factory floor,
school, and residential voice, data, and video networks, including copper and fiber optic
distribution cables, shielded and unshielded twisted-pair cables, armored cable, and patch cords.

e Racks and Panels. We provide racks and panels that are used to integrate, organize, and manage
fiber and copper cables and splices, thereby simplifying installation, maintenance, and upgrades
for both exchange/head end and customer premise environments.

In addition to the above product families which represent in excess of 90% of the totai Network
Solutions segment net sales, the segment also sells insulators, surge arrestors, power measurement
products, CATV accessories, network interface devices, raceway systems, and duct accessories.

Specialty Products

Our Specialty Products segment is a leader in providing highly-engineered custom solutions,
components, and connectors for electronic systems, subsystems, and devices in the aerospace, defense,
and marine; touch systems; medical; and circuit protection markets. The following are the primary
product families sold by the segment:

* Connector Systems and Components. We offer connector products including a wide variety of pin
and socket, terminal, USB, coaxial, 1/O, fiber optic, and power connectors, as well as
sophisticated interconnection products used in complex acrospace and defense and medical
equipment.

* Touch Screens. We develop, manufacture, and market a complete line of touch products for
transactional kiosks, point-of-sale terminals, machine and process control, and automated teller
machines. We offer component touch systems for original equipment manufacturers and a broad
line of standard and custom LCD touch monitors and computers.

* Circuit Protection Devices. We offer a range of circuit protection devices, which limit the flow of
high current during fault conditions and automatically reset after the fault is cleared and power
to the circuit is restored. We also offer surface-mount chip fuses, thyristor surge protectors,
multi layer varistors, gas discharge tubes for overvoltage protection, and electrostatic discharge
(ESD) protection devices.

 Wire and Cable. We provide highly engineered cable and wire products to the aerospace and
medical markets. We offer a broad range of cable, including NASA-spec cable, and other cables
suitable for use in the aerospace industry. We provide custom-engineered medical device
solutions within the diagnostic instrument, surgical device, non-invasive therapeutic and
interventional catheter areas of the medical market.

e Relays. Our relay products can be used in a wide range of high-performance applications for the
aerospace industry.

* Heat Shrink Tubing. We offer hundreds of reliable, cost-effective products to seal, connect,
insulate, protect, hold, and bundle high-performance electrical harnesses. We also provide
customized harnessing design, prototype, and build services.

In addition to the above product families which represent in excess of 90% of the total Specialty
Products segment net sales, the segment also sells identification products, sensors, fiber optics,
antennas, and application tooling.



Undersea Telecommunications

Our Undersea Telecommunications segment designs, builds, maintains, and tests undersea fiber
optic networks for both the telecommunications and oil and gas markets.
Markets

We sell our products to manufacturers and distributors in a number of major markets. The
approximate percentage of our total net sales by market in fiscal 2009 was as follows:

Markets Percentage
AUtOmOtIVE . . . . 27%
Telecommunications. . . . ... ... 0 27
Bnergy . .. 8
Aerospace, Defense, and Marine ... .......... ... ... .. ... .... 6
COmPULET . . e 6
Industrial . ... ... . .. 5
Appliance . . ... e 4
Enterprise Networks .. ... ... 4
Service Providers . . . ... ... . 4
Medical . ...... ... e 2
Other . . . e 7
Total. ..., 100%

H

Automotive. The automotive industry uses our products in motor management systems, body
electronic applications, safety systems, chassis systems, security systems, driver information, passenger
entertainment, and comfort and convenience applications. Electronic components regulate critical
vehicle functions, from fuel intake to braking, as well as information, entertainment, and climate
control systems.

Telecommunications. Our products are used in telecommunications products, such as data
networking equipment, switches, routers, wire line infrastructure equipment, wireless infrastructure
equipment, wireless base stations, mobile phones, and undersea fiber optic telecommunication systems.

Energy. The energy industry uses our products in power generation equipment and power
transmission equipment. The industry has been investing heavily to improve, upgrade, and restore
existing equipment and systems. In addition, this industry addresses the needs of emerging countries
that are building out and upgrading their energy infrastructure.

Aerospace, Defense, and Marine. Our products are used in military and commercial aircraft,
missile systems, satellites, space programs, radar systems, and offshore oil and gas applications.

Computer. Our products are used in computer products, such as servers and storage equipment,
workstations, notebook computers, desktop computers, and business and retail equipment.

Industrial.  Our products are used in factory automation and process control systems, photovoltaic
systems, industrial motors and generators, and general industrial machinery and equipment.

Appliance. Our products are used in many household appliances, including refrigerators, washers,
dryers, dishwashers, and microwaves.



Enterprise Networks. We provide structured cabling systems and cable management products for
commercial buildings and office campuses, products that enable high-bandwidth voice and data
communications throughout facilities ranging from data centers to office buildings to hotel and resort
complexes.

Service Providers. Our products are used by communication service providers to facilitate the
high-speed delivery of services from central offices to customer premises. This industry services the
needs of emerging countries that are building out their communications infrastructure as well as
countries upgrading networks to support high-speed internet connectivity and delivery of high-definition
television.

Medical. Our products are used in medical equipment for imaging, surgical, and monitoring
applications, ranging from general surgical to ultrasound to “smart” vital sign monitoring equipment.

Other.  Our products are used in numerous products, including instrumentation and measurement
equipment, commercial and building equipment, building network and cabling systems, and railway
equipment. This category also includes products sold through third-party distributors.

Customers

Our customers include automobile, telecommunication, computer, industrial, acrospace, and
consumer products manufacturers that operate both globally and locally. Our customers also include
contract manufacturers and third-party distributors. We serve over 150,000 customer locations in over
150 countries, and we maintain a strong local presence in each of the geographic areas in which we
operate.

Our net sales by geographic area as a percentage of our total net sales were as follows:

Fiscal
2009208 2007
Americastt) L 37% 34% 33%
Europe/Middle East/Africa . . ......... ... oL 34 38 38
Asia-Pacific . ... v e e 29 28 29
TOtal . o e e e 100% 100% 100%

(1) The Americas includes our Undersea Telecommunications segment.

See Note 24 to the Consolidated and Combined Financial Statements for additional information
regarding geographic areas.

We collaborate closely with our customers so that their product needs are met. There is no single
customer that accounted for more than 10% of our net sales in fiscal 2009, 2008, or 2007. Our
approach to our customers is driven by our dedication to further developing our product families and
ensuring that we are globally positioned to best provide our customers with sales and engineering
support. We believe that as electronic component technologies continue to proliferate, our broad
product portfolio and engineering capability give us a potential competitive advantage when addressing
the needs of our global customers.

Raw Materials

We use a wide variety of raw materials in the manufacture of our products. The principal raw
materials that we use include plastic resins for molding, precious metals such as gold and silver for
plating, and other metals such as copper, aluminum, brass, and steel for manufacturing cable, contacts,



and other parts that are used for cable and component bodies and inserts. Many of these raw materials
are produced in a limited number of regions around the world or are only available from a limited
number of suppliers. The prices of these materials are driven by global supply and demand dynamics.

Working Capital

We consistently maintain an adequate level of working capital to support our business needs.
There are no unusual industry practices or requirements relating to working capital items.

Research and Development

We are engaged in both internal and external research and development in an effort to introduce
new products, to enhance the effectiveness, ease of use, safety, and reliability of our existing products,
and to expand the applications for which the uses of our products are appropriate. We continually
evaluate developing technologies in areas where we may have technological or marketing expertise for
possible investment or acquisition.

Our research and development expense for fiscal 2009, 2008, and 2007 was as follows:

Fiscal
2009 2008 2007
(in millions)

Electronic Components . . .............outivuuunnnn.. $291  $325 $293
Network Solutions . .......... ... ..., 54 60 54
Specialty Products . ........ ... ... . . . . . 62 68 56
Undersea Telecommunications . ....................... 32 29 25
Total . ..o $439 $482 $428

Our research, development, and engineering efforts are supported by approximately 7,000
engineers. These engineers work closely with our customers to develop application specific, highly
engineered products and systems to satisfy the customers’ needs. Our new products, including product

extensions, introduced during the previous three years comprised approximately 31% of our net sales
for fiscal 20009.

Sales, Marketing, and Distribution

We sell our products into more than 150 countries, and we sell primarily through direct selling
efforts. We also sell some of our products indirectly via third-party distributors. In fiscal 2009, our
direct sales represented 83% of net sales, with the remainder of net sales provided by sales to third-
party distributors and independent manufacturer representatives.

We maintain distribution centers around the world. Products are generally delivered to these
distribution centers by our manufacturing facilities and then subsequently delivered to the customer. In
some instances, product is delivered directly from our manufacturing facility to the customer. We
contract with a wide range of transport providers to deliver our products via road, rail, sea, and air.

Seasonality and Backlog

Customer orders typically fluctuate from quarter to quarter based upon business conditions and
because unfilled orders may be canceled prior to shipment of goods. We experience a slight seasonal
pattern to our business. The third fiscal quarter is typically the strongest quarter of our fiscal year,
while the first fiscal quarter is negatively affected by winter holidays and the fourth fiscal quarter is



negatively affected by European holidays. The second fiscal quarter may also be affected by adverse
winter weather conditions in certain of our end markets.

Backlog by reportable segment at fiscal year end 2009 and 2008 was as follows:

Fiscal
2009 2008
(in millions)
Electronics Components . . ... ...t $1,265 $1,291
Network Solutions . . . ... .. .. e 290 339
Specialty Products . .. ... .. 334 364
Undersea Telecommunications .. ...........c..ociueneeeeon. 920 1,128
Total . .. e $2,809 $3,122

We expect that the majority of our backlog at September 25, 2009 will be filled during fiscal 2010.

Competition

The industries in which we operate are highly competitive, and we compete with thousands of
companies that range from large multinational corporations to local manufacturers. Competition is
generally on the basis of breadth of product offering, product innovation, price, quality, delivery, and
service. Our markets have generally been growing but with downward pressure on prices.

* Electronic Components. This segment competes against numerous companies, including Molex,
Amphenol, FCI, JST, and Omron.

* Network Solutions. This segment’s major competitors include Corning, Commscope, and 3M.

* Specialty Products. This segment competes against numerous companies, including Molex,
Amphenol, Deutsch, Radiall, 3M, Touch International, Littelfuse, Bel Fuse, and Lemo.

* Undersea Telecommunications. This segment primarily competes against Alcatel-Lucent.

Intellectual Property

Patents and other proprietary rights are important to our business. We also rely upon trade secrets,
manufacturing know-how, continuing technological innovations, and licensing opportunities to maintain
and improve our competitive position. We review third-party proprietary rights, including patents and
patent applications, as available, in an effort to develop an effective intellectual property strategy, avoid
infringement of third-party proprietary rights, identify licensing opportunities, and monitor the
intellectual property claims of others.

We own a large portfolio of patents that principally relate to electrical and electronic products. We
also own a portfolio of trademarks and are a licensee of various patents and trademarks. Patents for
individual products extend for varying periods according to the date of patent filing or grant and the
legal term of patents in the various countries where patent protection is obtained. Trademark rights
may potentially extend for longer periods of time and are dependent upon national laws and use of the
trademarks.

While we consider our patents and trademarks to be valued assets, we do not believe that our
competitive position is dependent on patent or trademark protection or that our operations are
dependent upon any single patent or group of related patents.
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Employees

As of September 25, 2009, we employed approximately 78,000 people worldwide, of whom 20,000
were in the Americas region, 23,000 were in the Europe/Middle East/Africa region, and 35,000 were in
the Asia-Pacific region. Of our total employees, approximately 46,000 were employed in manufacturing
and 18,000 were represented by collective bargaining agreements. Approximately 60% of our employees
were based in lower-cost countries, primarily China. We believe that our relations with our employees
are satisfactory.

Government Regulation and Supervision

The import and export of products are subject to regulation by the United States and other
countries. A small portion of our products, including defense-related products, may require
governmental import and export licenses, whose issuance may be influenced by geopolitical and other
events. We have a trade compliance organization and other systems in place to apply for licenses and
otherwise comply with such regulations. Any failure to maintain compliance with domestic and foreign
trade regulation could limit our ability to import and export raw materials and finished goods into or
from the relevant jurisdiction.

Environmental

We are committed to complying with all applicable environmental, health, and safety laws and to
the protection of our employees and the environment. We maintain a global environmental, health, and
safety program that includes appropriate policies and standards, staff dedicated to environmental,
health, and safety issues, periodic compliance auditing, training, and other measures. We have a
program for compliance with the European Union (“EU”) Restriction on Hazardous Substances and
Waste Electrical and Electronics Equipment Directives, the China RoHS law, and similar laws.

We have projects underway at a number of current and former manufacturing facilities to
investigate and remediate environmental contamination resulting from past operations. Based upon our
experience, current information and applicable laws, we believe that it is probable that we will incur
remedial costs in the range of approximately $13 million to $26 million. As of September 25, 2009, we
believe that the best estimate within this range is approximately $16 million.

Available Information

All periodic and current reports, registration filings, and other filings that we are required to file
with the Securities and Exchange Commission (“SEC”), including Annual Reports on Form 10-K,
Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to those reports
filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934
(“Exchange Act”) are available free of charge through our internet website at www.tycoelectronics.com.
Such documents are available as soon as reasonably practicable after electronic filing or furnishing of
the material with the SEC.

The public may also read and copy any document that we file, including this Annual Report, at the
SEC’s Public Reference Room at 100 F Street, N.E., Washington, DC 20549. Investors may obtain
information on the operation of the Public Reference Room by calling the SEC at 1-800-SEC-0330. In
addition, the SEC maintains an internet site at www.sec.gov that contains reports, proxy and information
statements, and other information regarding issuers that file electronically with the SEC, from which
investors can electronically access our SEC filings.
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MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

Tyco Electronics’ common shares are listed and traded on the New York Stock Exchange
(“NYSE”) under the symbol “TEL,” and began trading on the NYSE on a “when-issued” basis on
June 14, 2007 prior to Tyco Electronics’ spin-off from Tyco International on June 29, 2007. The
following table sets forth the high and low closing sales prices of Tyco Electronics’ common shares as
reported by the NYSE for the quarterly periods during the fiscal years ended September 25, 2009 and
September 26, 2008.

Market Price Range

Fiscal Year Ended September 25, 2009 High Low
First QUATTET . . o v vt e e e e e e e e e e e e e e e e e $27.66 $12.97
Second QUAITET . . . ittt et e e e e e 17.55 7.44
Third QUATTET . . . v ot e e et e e e e e e e e e 20.39 10.54
Fourth QUAarter . . . . . o o e e e 23.94 16.68
Fiscal Year Ended September 26, 2008

First QUATLer . . . o oo e e e e e e e e e e $37.97 $31.36
Second QUATTET . . . o ottt e e e 37.13 31.18
Third QUATtEr . . . o ot e e e e e e e e e 40.12 34.04
Fourth Quarter . . ... . i e e e e e e 37.40 26.90

The number of registered holders of Tyco Electronics’ common shares at November 16, 2009 was
35,741.

Dividends

The following table sets forth (in U.S. Dollars) the dividends paid on Tyco Electronics’ common
shares during the quarterly periods presented below.

Dividend per

Fiscal Year Ended September 25, 2009 Common Share
FIrst QUATTET . o ot vttt e e e e e et e e e e e e e $0.16
Second QUAITET . . . . oottt e e e e e e e e e 0.16
Third QUAIEr . . . . i e e e e e e 0.16
Fourth QuarterD . . .. e 0.16

Fiscal Year Ended September 26, 2008

FIrst Quarter . . .. .o e e e e e e 0.14
Second QUarter . . .. e e e e e e e 0.14
Third QUATIET . . . . .o e e e e e e e 0.14
Fourth Quarter. . . ... . . e e e e e 0.14

(1) Paid in the form of a reduction of registered share capital. The reduction was declared in Swiss Francs (“CHF”) at
CHF 0.17 and paid in U.S. Dollars based on a U.S. Dollar/Swiss Franc exchange rate shortly before declared.

Future dividends on our common shares or reductions of registered share capital for distribution to
shareholders, if any, must be approved by our shareholders. In exercising their discretion to recommend
to the shareholders that such dividends or distributions be approved, our board of directors will
consider our results of operations, cash requirements and surplus, financial condition, statutory
requirements of applicable law, contractual restrictions, and other factors that they may deem relevant.
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We may from time to time enter into financing agreements that contain financial covenants and
restrictions, some of which may limit our ability to pay dividends or to distribute capital reductions.

Performance Graph

Set forth below is a graph comparing the cumulative total shareholder return on Tyco Electronics’
common shares against the cumulative return on the S&P 500 Index and the Dow Jones Electrical
Components & Equipment Index, assuming investment of $100 on June 14, 2007, the first day of
“when-issued” trading of Tyco Electronics’ common shares on the NYSE prior to our separation from
Tyco International on June 29, 2007, including the reinvestment of dividends, and the investment of
$100 in the Indexes on June 14, 2007. The graph shows the cumulative total return as of the fiscal
years ended September 28, 2007, September 26, 2008, and September 25, 2009. The comparisons in the
graph below are based upon historical data and are not indicative of, nor intended to forecast, future
performance of the common shares.

COMPARISON OF CUMULATIVE TOTAL RETURN
AMONG TYCO ELECTRONICS LTD., S&P 500 INDEX
AND DOW JONES ELECTRICAL COMPONENTS AND EQUIPMENT

125
o
@
<
3
(]
a
25
0 ; :
6/14/2007 9/28/2007 9/26/2008 9/25/2009
——&—— TYCO ELECTRONICS LTD.
— —@— — S&P 500 INDEX
——&—— DJ ELECTRICAL COMPONENTS & EQUIPMENT
6/14/07*  9/28/07  9/26/08  9/25/09
Tyco Electronics Ltd. . ....... ... .. . 100.00 9156 71.65 61.15
S&P 500 ..o e 100.00 100.34 7828 72.88
Dow Jones Electrical Components & Equipment . . ............. 100.00 9997 78.08 75.75

* $100 invested on 6/14/07 in Tyco Electronics’ common shares, including reinvestment of dividends, and $100 invested on
6/14/07 in Indexes. Indexes calculated on month-end basis.
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Issuer Purchases of Equity Securities

The following table presents information about our purchases of our common shares during the
fiscal quarter ended September 25, 2009:

Maximum
Total Number of Approximate
Shares Purchased Dollar Value
as Part of of Shares that May
Total Number  Average Price  Publicly Announced Yet Be Purchased
of Shares Paid Per Plans or Under the Plans
Period Purchased? Share® Programs® or Programs?®
June 27—July 24,2009 . ........... 27,762 $— — $606,379,371
July 25—August 28,2009 .......... 3,161 — — 606,379,371
August 29—September 25, 2009. . .. .. 4,418 = — 606,379,371
Total ......... ... 35,341 $— — $606,379,371

(1) This column includes the following transactions which occurred during the fiscal quarter ended September 25, 2009:

(i) the acquisition of 35,341 common shares from individuals in order to satisfy tax withholding requirements in
connection with the vesting of restricted shares issued under equity compensation plans.

(2) Our $2.0 billion share repurchase program authorizes us to purchase a portion of our outstanding common shares from
time to time through open market or private transactions, depending on business and market conditions. The share
repurchase program does not have an expiration date.

SELECTED FINANCIAL DATA

The following table presents selected consolidated and combined financial and other operating
data for Tyco Electronics. The consolidated and combined statement of operations data for fiscal 2009,
2008, and 2007 and the consolidated balance sheet data as of September 25, 2009 and September 26,
2008 are derived from our audited consolidated and combined financial statements included elsewhere
in this Annual Report. The combined statement of operations data for fiscal 2006 and 2005 and the
consolidated and combined balance sheet data as of September 28, 2007, September 29, 2006 and
September 30, 2005 are derived from our audited consolidated and combined financial statements not
included elsewhere in this Annual Report.

The data presented below should be read in conjunction with our Consolidated and Combined
Financial Statements and accompanying notes and “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” included elsewhere in this Annual Report. Our consolidated and
combined financial information may not be indicative of our future performance and does not
necessarily reflect what our financial position and results of operations would have been had we
operated as an independent, publicly-traded company prior to June 29, 2007.
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Statement of Operations Data
Netsales . ....... ... ... .. . . . ..
Grossincome. . ......... ... i
Pre-Separation litigation charges, net .. .........
Separation costs . .. ......... ..o
Restructuring and other charges (credits), net . . . ..
Impairment of goodwill . . .. .................
Operating income (loss) . ...................
Income (loss) from continuing operations . . . .....
Income (loss) from discontinued operations, net of
INCOME tAXES. v v v v v et it i i ns
Cumulative effect of accounting change, net of
income taxes. . ...........c.uuuininiinnn.
Netincome (loss) . . .......... ... . ...,
Per Share Data”
Basic earnings (loss) per share:
Income (loss) from continuing operations . . . ...
Net income (loss) . .......... ... ...,
Diluted earnings (loss) per share:
Income (loss) from continuing operations . ... ..
Netincome (loss) ........ ...t
Cash dividends declared and distributions approved
percommonshare ......................
Balance Sheet Data
Total current assets. . . .. ........ ...
Total @assets . ... ........c. ..
Total current liabilities . ....................
Long-term debt and obligations under capital leases . .
Totalequity . . ... ...
Working capital® . ........ .. ... . L.
Other Operating Data
Capital expenditures . . .. ...................

As of or for Fiscal

20090 20082® 2007® 2006@© 20055
(in millions, except per share data)

$10,256  $14,373 $12,574 $11,431 $10,543
2,536 4,173 3,719 3,556 3,322
144 2 887 — —

— — 44 —_— —

375 219 92 7 (312)
3,547 103 — — —
(3,474) 1,663 655 1,679 1,890
(3,100) 1,527 (214) 1,402 949
(156) 255 (340) (201) 184
= — — (8) 11
$(3,256) $ 1,782 $ (554) $ 1,193 § 1,144
$(675) $ 316 $ (043) $ 282 $ 191
(7.09) 3.69 (1.11) 2.40 2.30

$ (675) $ 314 $ (043) $ 282 $ 191
(7.09) 3.67 (1.11) 2.40 2.30

$ 064 $ 058 $ 014 § — $§ —
$ 5579 $ 7,635 $10,545 $ 7,245 $ 6,902
16,220 21,600 23,688 19,091 18,473
2,615 3,387 6,218 3,181 3,204
2,316 3,161 3,373 3,371 3,816
7,016 11,073 11,377 11,160 9,842
2,964 4,248 4,327 4,064 3,698
$ 328 $ 610 $ 83 $ 506 $ 451

(1) Fiscal 2009 loss from continuing operations includes net pre-Separation litigation charges of $144 million, net restructuring
and other charges of $375 million, impairment of goodwill of $3,547 million, a gain on retirement of debt of $22 million,
other expense of $68 million pursuant to the Tax Sharing Agreement with Tyco International and Covidien, and an income
tax benefit of $49 million attributable to adjustments to prior year tax returns. (See Notes 15, 4, 8, 11, 19, and 18 to the
Consolidated and Combined Financial Statements.) Fiscal 2009 net loss includes $156 million of loss, net of income taxes,
from discontinued operations. (See Note 5 to the Consolidated and Combined Financial Statements.)

(2) Fiscal 2008 income from continuing operations includes net pre-Separation litigation charges of $22 million, net

restructuring and other charges of $219 million, impairment of goodwill of $103 million, other income of $567 million
pursuant to the Tax Sharing Agreement with Tyco International and Covidien, and an income tax benefit of $33 million
related to the analysis and reconciliation of tax accounts. (See Notes 15, 4, 8, 19, and 18 to the Consolidated and Combined
Financial Statements.) Fiscal 2008 net income includes $255 million of income, net of income taxes, from discontinued

operations. (See Note 5 to the Consolidated and Combined Financial Statements.)

(3) Fiscal 2007 loss from continuing operations includes net pre-Separation litigation charges of $887 million, separation costs
of $44 million, net restructuring and other charges of $92 million, and allocated loss on retirement of debt of $232 million.
(See Notes 15, 3, 4, and 11 to the Consolidated and Combined Financial Statements.) Fiscal 2007 net loss includes
$340 million of loss, net of income taxes, from discontinued operations. (See Note 5 to the Consolidated and Combined

Financial Statements.)

(4) Fiscal 2006 net income includes a $201 million loss, net of income taxes, from discontinued operations as well as an
$8 million loss, net of income taxes, related to the cumulative effect of accounting change recorded in conjunction with the
adoption of ASC 410-20 (Asset Retirement and Environmental Obligations: Asset Retirement Obligations).
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(5) Fiscal 2005 income from continuing operations includes a $301 million gain on the divestiture of the Tyco Global Network
as well as a $365 million loss on retirement of debt. Fiscal 2005 net income includes $184 million of income, net of income
taxes, from discontinued operations and an $11 million gain, net of income taxes, related to the cumulative effect of
accounting change recorded in conjunction with the change in measurement date for pension and postretirement benefit
plans.

(6) The Wireless Systems business met the held for sale and discontinued operations criteria in fiscal 2009. As such, we have
reclassified amounts previously reported to reflect this business as discontinued operations in all periods presented. For
additional information regarding discontinued operations, see “Management’s Discussion and Analysis of Financial
Condition and Results of Operations—Discontinued Operations” and Note 5 to the Consolidated and Combined Financial
Statements. In addition, in fiscal 2009, we reclassified certain expenses on the Consolidated and Combined Statements of
Operations. The reclassifications had no impact on previously reported operating income (loss), net income (loss), or
earnings (loss) per share. All periods presented have been reclassified to conform to the current presentation. See Note 1
to the Consolidated and Combined Financial Statements for additional information regarding the reclassifications.

(7)  For all periods prior to our separation from Tyco International, basic and diluted earnings (loss) per share were calculated
utilizing the basic shares outstanding at June 29, 2007, the date of separation.

(8) Working capital is defined as current assets minus current liabilities.

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION
AND RESULTS OF OPERATIONS

The following discussion and analysis of our financial condition and results of operations should be
read in conjunction with our Consolidated and Combined Financial Statements and the accompanying
notes included elsewhere in this Annual Report. The following discussion may contain forward-looking
statements that reflect our plans, estimates, and beliefs. Our actual results could differ materially from
those discussed in these forward-looking statements. Factors that could cause or contribute to these
differences include those factors discussed below and elsewhere in this Annual Report, particularly in
“Risk Factors” and “Forward-Looking Information.”

Change of Domicile

Effective June 25, 2009, Tyco Electronics Ltd. (“Tyco Electronics” or the “Company”), which may
be referred to as “we,” “us,” or “our”) discontinued its existence as a Bermuda company as provided
in the Bermuda Companies Act, and, in accordance with article 161 of the Swiss Federal Code on
International Private Law, continued its existence as a Swiss corporation under articles 620 et seq. of
the Swiss Code of Obligations. The rights of holders of our shares are now governed by Swiss law, our
Swiss articles of association, and our Swiss organizational regulations.

The Separation

Effective June 29, 2007, we became the parent company of the former electronics businesses of
Tyco International Ltd. (“Tyco International””). On June 29, 2007, Tyco International distributed all of
its shares of Tyco Electronics, as well as its shares of its former healthcare businesses (‘“Covidien”), to
its common shareholders (the “Separation”).

Overview

The Consolidated and Combined Financial Statements reflect the consolidated operations of Tyco
Electronics Ltd. and its subsidiaries as an independent, publicly-traded entity subsequent to the
Separation and a combined reporting entity comprising the assets and liabilities used in managing and
operating the electronics businesses of Tyco International, including Tyco Electronics Ltd., for the
period prior to the Separation.
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Our Consolidated and Combined Financial Statements have been prepared in United States
Dollars, in accordance with accounting principles generally accepted in the United States of America
(“GAAP”). The Consolidated and Combined Financial Statements for the period prior to the
Separation may not be indicative of our future performance and do not necessarily reflect what our
consolidated and combined results of operations, financial position, and cash flows would have been
had we operated as an independent, publicly-traded company prior to June 29, 2007. Certain general
corporate overhead, net class action settlement costs, net interest expense, and other expenses for the
period prior to the Separation were allocated to us by Tyco International. Management believes such
allocations were reasonable; however, they may not be indicative of our actual results had we been
operating as an independent, publicly-traded company for the period prior to the Separation. See
Note 17 to the Consolidated and Combined Financial Statements for further information regarding
allocations.

We are a leading global provider of engineered electronic components, network solutions, specialty
products, and undersea telecommunication systems. We design, manufacture, and market approximately
450,000 different products for customers in a broad array of industries including automotive; data
communication systems and consumer electronics; telecommunications; aerospace, defense, and marine;
medical; energy; and lighting. We believe the end markets that we sell into are balanced with the total
end market demand for our products.

We operate through four reporting segments: Electronic Components, Network Solutions, Specialty
Products, and Undersea Telecommunications. In May 2009, we sold our Wireless Systems business
which has been reclassified as discontinued operations. Prior to reclassification to held for sale and
discontinued operations, this business was reported as our former Wireless Systems segment. Also,
effective January 1, 2009, we established the Specialty Products Group from our existing businesses.
The results of this new organization are reported as a separate reporting segment. This new segment is
comprised of the Aerospace, Defense, and Marine; Touch Systems; Medical; and Circuit Protection
businesses which were formerly reported in the Electronic Components segment. Prior period segment
information has been revised to conform to the current segment reporting structure in all periods
presented. See Notes 1 and 24 to the Consolidated and Combined Financial Statements for additional
information regarding our segments.

We service our customers primarily through our direct sales force that serves customers in over 150
countries. The sales force is supported by approximately 7,000 engineers, as well as globally deployed
manufacturing sites. Through our sales force and engineering resources, we are able to collaborate with
our customers throughout the world to provide highly engineered products and solutions to meet their
needs.

Our strategic objective is to increase our revenue and profitability across all of our segments in the
markets we serve. This strategy is dependent upon the following strategic priorities:

* leverage our market leadership position to increase our market share;

* achieve market leadership in attractive and under-penectrated industries;
» extend our leadership in key emerging markets;

* supplement organic growth with strategic acquisitions;

* improve operating margins; and

* accelerate new product development through research and development excellence.
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Key business factors that influenced our results of operations for the periods discussed in this
Management’s Discussion and Analysis of Financial Condition and Results of Operations include:

* Raw material price increases. We purchased approximately 125 million pounds of copper and
125,000 troy ounces of gold in fiscal 2009. During the periods shown, gold prices, as well as the
prices of certain other raw materials, have been volatile and current year prices have increased
from prior year levels. Copper prices remain high relative to historic levels but have declined
over the past year. The following table sets forth the average prices incurred related to copper
and gold during the periods presented:

Fiscal
Measure 2009 2008 2007
COPPET .« v vttt e e e e Lb. $2.75 $3.40 $3.20
Gold . ... Troy oz. $878 $870 $653

In fiscal 2010, we expect to purchase approximately 125 million pounds of copper and 150,000
troy ounces of gold.

* Foreign exchange. Approximately 50% of our net sales are invoiced in currencies other than the
U.S. Dollar. Our results of operations are influenced by changes in foreign currency exchange
rates. Increases or decreases in the value of the U.S. Dollar, compared to other currencies, will
directly affect our reported results as we translate those currencies into U.S. Dollars at the end
of each fiscal period. The percentage of net sales in fiscal 2009 by major currencies invoiced was

as follows:
US. DOlar . . . oot e e 50%
BUIO . .o e 28

Japanese Yen .. ... ... .. e
Chinese Renminbi. . . ... ... i i e e e e e
Brazilian Real . . . . ... .. e e
British Pound Sterling . . . ... .. . .
Korean Won . . . ... e e
AL OTHETS & . ot e e e e e e e
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Economic Conditions

Our business and operating results have been and will continue to be affected by worldwide
economic conditions. Our sales are dependent on certain end markets that are impacted by consumer
as well as industrial and infrastructure spending, and our operating results can be adversely affected by
reduced demand in those markets. As a result of economic trends, we experienced a 28.6% decrease in
net sales in fiscal 2009 as compared to fiscal 2008. We expect net sales in the first quarter of fiscal 2010
to be $2.7 billion to $2.8 billion, a flat to 4% increase from fourth quarter fiscal 2009 levels, as a result
of continued improvements in consumer end markets, partially offset by a decline in net sales in our
Undersea Telecommunications segment.

We are monitoring the current environment and its potential effects on our customers and on the
end markets we serve. Additionally, we continue to closely manage our costs in order to respond to
changing conditions. We are also managing our capital resources and monitoring capital availability to
ensure that we have sufficient resources to fund our future capital needs. (See further discussion in
“Liquidity and Capital Resources.”)
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We test goodwill allocated to reporting units for impairment annually during the fiscal fourth
quarter, or more frequently if events occur or circumstances exist that indicate that a reporting unit’s
carrying value may exceed its fair value. We completed our annual goodwill impairment test in the
fourth quarter of fiscal 2009 and determined that no impairment existed.

As a result of declines in sales and profitability of the Automotive and Communications and
Industrial Solutions reporting units of the Electronic Components segment and the Circuit Protection
reporting unit of the Specialty Products segment during the second quarter of fiscal 2009, we
determined that an indicator of impairment had occurred and goodwill impairment testing of these
reporting units was required. Significant judgment is involved in determining if an indicator of
impairment has occurred. In making this assessment, we rely on a number of factors including, among
others, operating results, business plans, economic projections, and anticipated future cash flows. There
are inherent uncertainties related to these factors and management’s judgment in applying each to the
analysis of the recoverability of goodwill.

The testing for goodwill impairment is a two step process. In performing step I of impairment
testing, we determined the fair value of the Automotive, Communications and Industrial Solutions, and
Circuit Protection reporting units based on a discounted cash flows analysis incorporating our estimate
of future operating performance. The results of the step I goodwill impairment tests indicated that the
book value of each of the reporting units exceeded its fair value. The failure of the step I goodwill
impairment tests triggered step II goodwill impairment tests in which we determined the implied fair
value of the reporting units’ goodwill by comparing the reporting units’ fair value determined in step I
to the fair value of the reporting units’ net assets, including unrecognized intangible assets. The step 11
goodwill impairment tests resulted in a full impairment charge of $2,088 million for the Automotive
reporting unit and partial impairment charges of $1,347 million and $112 million for the
Communications and Industrial Solutions and Circuit Protection reporting units, respectively, in the
second quarter of fiscal 2009.

Discontinued Operations

During fiscal 2009, we entered into a definitive agreement to sell our Wireless Systems business. In
May 2009, we completed the sale for $664 million in net cash proceeds and recognized a pre-tax gain
of $59 million on this transaction. The divestiture of the Wireless Systems business substantially
completes the streamlining of our portfolio that we began two years ago.

In September 2008, we completed the sale of the Radio Frequency Components and Subsystem
business for net cash proceeds of $427 million and recorded a $184 million pre-tax gain on the sale. In
September 2008, we also completed the sale of the Automotive Radar Sensors business for net cash
proceeds of $42 million and recorded a $31 million pre-tax gain on the sale. In fiscal 2009, we recorded
an additional pre-tax gain on sale of $4 million in connection with the finalization of working capital
adjustments relating to the sale of the Radio Frequency Components and Subsystem and Automotive
Radar Sensors businesses. Also during fiscal 2009, we received additional cash proceeds related to
working capital of $29 million in connection with the fiscal 2008 sale of the Radio Frequency
Components and Subsystem and Automotive Radar Sensors businesses. The Consolidated Balance
Sheet reflected the $29 million in prepaid expenses and other current assets at September 26, 2008.

The divestiture of our Power Systems business was authorized during fiscal 2007. As a result, we
assessed Power Systems’ assets for impairment and determined that the book value of the Power
Systems business exceeded its estimated fair value. We recorded a $585 million pre-tax impairment
charge in fiscal 2007 in income (loss) from discontinued operations, net of income taxes on the
Consolidated and Combined Statement of Operations. In fiscal 2008, we completed the sale of the
Power Systems business for $102 million in net cash proceeds and recorded a $51 million pre-tax gain
on the sale.
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In fiscal 2007, we completed the sale of the Printed Circuit Group business for $227 million in net
cash proceeds and recorded a $45 million pre-tax gain on the sale.

The Wireless Systems, Radio Frequency Components and Subsystem, Automotive Radar Sensors,
Power Systems, and Printed Circuit Group businesses have been included in discontinued operations in all
periods presented on our Consolidated and Combined Financial Statements. Prior to reclassification to held
for sale and discontinued operations, the Wireless Systems, Radio Frequency Components and Subsystem,
and Automotive Radar Sensors businesses were components of the former Wireless Systems segment. Both
the Power Systems and Printed Circuit Group businesses were components of the Other segment, which
was subsequently renamed the Undersea Telecommunications segment. See Note 5 to the Consolidated and
Combined Financial Statements for additional information regarding discontinued operations.

Other Divestitures

During fiscal 2009, we completed the sale of the Battery Systems business, which was part of the
Electronic Components segment, for net cash proceeds of $14 million after working capital
adjustments. The divestiture resulted in a $7 million pre-tax loss on sale which is reflected in
restructuring and other charges, net on the Consolidated and Combined Statement of Operations. We
have presented the loss on sale and the operations of the Battery Systems business in continuing
operations due to immateriality. See Note 4 to the Consolidated and Combined Financial Statements
for additional information regarding the divestiture of the Battery Systems business.

Subsequent to fiscal year end 2009, we signed an agreement with a third party to sell the Dulmison
connectors and fittings product line within our energy business for $16 million in cash, subject to final
working capital adjustments. We expect the sale to be completed in the first quarter of fiscal 2010. A
pre-tax impairment charge of $12 million was recorded in fiscal 2009 to write the carrying value of the
assets and. liabilities down to fair value. The charge is reflected in restructuring and other charges, net on
the Consolidated and Combined Statement of Operations. The product line, which was part of our
Network Solutions segment, generated sales of $53 million in fiscal 2009. See Note 4 to the Consolidated
and Combined Financial Statements for additional information regarding the impairment charge.

Manufacturing Simplification and Cost Actions due to Current Economic Environment

We plan to continue to simplify our global manufacturing footprint, by migrating facilitics from
higher-cost to lower-cost countries, consolidating within countries, and transferring product lines to
lower-cost countries. These initiatives are designed to help us maintain our competitiveness in the
industry, improve our operating leverage, and position us for profitability growth in the years ahead.

We have closed a number of manufacturing facilities since we began our simplification program in
2007. As of fiscal year end 2009, we had fewer than 100 manufacturing sites as compared to over 130
at the end of fiscal 2006.

As a result of the current economic environment, we have accelerated workforce reductions
through the elimination of temporary workers, attrition, and reductions in force. In fiscal 2009, we
reduced our headcount by 17%, or approximately 16,000 positions.

In connection with our manufacturing simplification plan and in response to the current economic
environment, we expect to incur restructuring charges of approximately $350 million from fiscal 2010
through 2011. In fiscal 2009, cash spending related to restructuring was approximately $260 million, and
we anticipate spending approximately $300 million in fiscal 2010. Cost savings related to these actions
were $200 million in fiscal 2009. Thereafter, annualized savings are expected to be $300 million,
consisting of $200 million of manufacturing cost reductions and $100 million of savings in selling,
general, and administrative expenses.
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Non-GAAP Financial Measures

Organic net sales growth, which is included in the discussion below, is a non-GAAP financial
measure. The difference between reported net sales growth (the most comparable GAAP measure) and
organic net sales growth (the non-GAAP measure) consists of the impact from foreign currency
exchange rates, acquisitions, and divestitures. Organic net sales growth is a useful measure of the
underlying results and trends in our business. It excludes items that are not completely under
management’s control, such as the impact of changes in foreign currency exchange rates, and items that
do not reflect the underlying growth of the company, such as acquisition and divestiture activity.

We believe organic net sales growth provides useful information to investors because it reflects the
underlying growth from the ongoing activities of our business. Furthermore, it provides investors with a
view of our operations from management’s perspective. We use organic net sales growth to monitor
and evaluate performance, as it is an important measure of the underlying results of our operations.
Management uses organic net sales growth together with GAAP measures such as net sales growth and
operating income in its decision making processes related to the operations of our reporting segments
and our overall company. We believe that investors benefit from having access to the same financial
measures that management uses in evaluating operations. The discussion and analysis of organic net
sales growth in Results of Operations below utilizes organic net sales growth as management does
internally. Because organic net sales growth calculations may vary among other companies, organic net
sales growth amounts presented below may not be comparable with similarly titled measures of other
companies. Organic net sales growth is a non-GAAP financial measure that is not meant to be
considered in isolation or as a substitute for GAAP measures. The primary limitation of this measure is
that it excludes items that have an impact on our net sales. This limitation is best addressed by
evaluating organic net sales growth in combination with our GAAP net sales. The tables presented in
Results of Operations below provide reconciliations of organic net sales growth to net sales growth
calculated under GAAP.
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Results of Operations

Consolidated and Combined Operations

The following table sets forth certain items from our Consolidated and Combined Statements of
Operations and the percentage of net sales that such items represent for the periods shown.

Fiscal
2009 2008 2007
($ in millions)

Netsales.......... i, $10,256  100.0% $14,373 100.0% $12,574 100.0%
Costofsales ................... ... ... 7,720 753 10,200  71.0 8,855 704

Grossincome . ... ................. ... 2,536 24.7 4,173  29.0 3,719  29.6
Selling, general, and administrative expenses . . . 1,408 13.7 1,573 10.9 1,509 12.0
Research, development, and engineering expenses . . 536 52 593 4.1 532 4.2
Pre-Separation litigation charges, net ........ 144 14 0.2 887 7.1
Separation costs. . ... ..o — — — - 44 0.3
Restructuring and other charges, net......... 375 3.7 219 1.5 92 0.7
Impairment of goodwill . ................. 3547 346 103 0.7 — —

Operating income (loss) .. .............. (3,474) (33.9) 1,663  11.6 655 52
Interest income . ............ .. ... ... ... 17 0.2 0.2 53 04
Interest expense ..............c..... (165) (1.6) (190) (1.3) (232) (1.8)
Other income (expense), net .............. (48) (0.5) 567 39 219y (@Q.7)

Income (loss) from continuing operations

before income taxes and minority interest .  (3,670) (35.8) 2,072 144 257 2.0

Income tax (expense) benefit ... ........... 576 5.6 (540) (3.8) 465) (3.7

Income (loss) from continuing operations . . . (3,100) (30.2) 1,527  10.6 214 (@7
Income (loss) from discontinued operations, net

of income taxes ...................... (156) (1.5 255 1.8 340) (27

Net income (loss) . .. .................. $(3,256) (31.7)% $ 1,782 12.4%$ (554) (44)%

Net Sales. Net sales decreased $4,117 million, or 28.6%, to $10,256 million in fiscal 2009 from

$14,373 million in fiscal 2008. In fiscal 2008, net sales increased $1,799 million, or 14.3%, to
$14,373 million from $12,574 million in fiscal 2007. On an organic basis, net sales decreased
$3,542 million, or 24.6%, in fiscal 2009, primarily as a result of declines in our Electronic Components,
Specialty Products, and Network Solutions segments. Organic net sales increased $944 million, or 7.5%,
in fiscal 2008 as a result of strong growth in our Undersea Telecommunications segment and sales in
international markets. Foreign currency exchange rates, primarily the Euro, negatively impacted net
sales by $482 million, or 3.4%, in fiscal 2009 and favorably impacted net sales by $823 million, or 6.5%,
in fiscal 2008. Price erosion adversely affected net sales by $187 million in fiscal 2009, $187 million in
fiscal 2008, and $197 million in fiscal 2007. See further discussion below under Results of Operations by

Segment.

The following table sets forth the percentage of our total net sales by geographic region:
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The following table provides an analysis of the change in our net sales compared to the prior fiscal
year by geographic region:

Fiscal
2009 2008
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Organic®  Translation® Divestiture Total Organic® Translation® Divestiture Total
($ in millions)
Americas® . . .. ... ... $ (892) (185)% $ (59) $(55) $(1,006) (20.9)% $611 15.0% $ 65 $45 $ 721 17.7%
EMEA ............ (1,581) (28.6) (403) 3) (1,987) (36.0) 116 24 583 — 699 145
Asia-Pacific . ........ (1,069) (26.3) (20) (35) (1,124) (27.7) 217 5.9 175 (13) 379 103
Total ............. $(3,542) (24.6)% $(482) $(93)  $(4,117) (28.6)% $944 75%  $823 $32 $1,799 143%

|

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, and the impact of changes in foreign currency exchange rates.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) The Americas includes our Undersea Telecommunications segment.

The following table sets forth the percentage of our total net sales by segment:

Fiscal
0092008 2007
Electronic Components . ................ccoviiiiieeo... 58% 65% 68%
Network Solutions . .. ... .. it e 17 15 15
Specialty Products . ........ ... . ... . 14 12 13
Undersea Telecommunications . ......................... £ _8 _4
Total . .. e 100% @% 1@%

The following table provides an analysis of the change in our net sales compared to the prior fiscal
year by segment:

Fiscal
2009 2008
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Organic  Translation® Divestiture Total Organic? Translation® Divestiture Total
($ in millions)
Electronic Components . . $(2,936) (31.7)% $(287) $(93)  $(3,316) (35.7)% $121 14%  $593 $32 $ 746 87%
Network Solutions . . . . . (270) (12.5) (173) — (443) (20.5) 117 6.1 148 — 265 14.0
Specialty Products . . . . . (332) (18.8) 22) — (354) (20.0) 107 6.7 81 — 188 11.9
Undersea
Tele-communications . . . 4y (04 — — (4) (03) 599 1058 1 — 600 106.2
Total ............. $(3,542) (24.6)% $(482) $(93) $(4,117) (28.6)% $944  7.5%  $823 $32  $1,799 143%

H

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, and the impact of changes in foreign currency exchange rates.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

Gross Income. Gross income decreased $1,637 million in fiscal 2009 as compared to fiscal 2008
and gross income as a percentage of net sales decreased by 430 basis points in fiscal 2009 as compared
to fiscal 2008. The decrease was due to sales declines and unfavorable absorption of manufacturing
costs associated with reduced production levels related to lower sales and our efforts to reduce
inventory levels, partially offset by cost reductions from restructuring actions.
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In fiscal 2008, gross income increased $454 million over fiscal 2007; however, gross income as a
percentage of net sales decreased by 60 basis points. We were negatively impacted by lower volume
growth in certain consumer related end markets in our Electronic Components segment and significant
growth in our Undersea Telecommunications segment which has a margin below our Company average.

Selling, General, and Administrative Expenses. Selling, general, and administrative expenses as a
percentage of net sales increased to 13.7% in fiscal 2009 as compared to 10.9% in fiscal 2008. In fiscal
2009, results included a net loss of approximately $50 million primarily associated with economic
hedges of certain anticipated future transactions and resulting primarily from the devaluation of certain
eastern European currencies. In fiscal 2008, selling, general, and administrative expenses included a
$36 million gain on the sale of real estate related to our Electronic Components segment. Excluding
these items, selling, general, and administrative expenses decreased in fiscal 2009 from fiscal 2008, but
increased as a percentage of sales due to decreases in sales volume.

Selling, general, and administrative expenses as a percentage of net sales were 10.9% and 12.0% in
fiscal 2008 and 2007, respectively. As discussed above, in fiscal 2008, selling, general, and administrative
expenses included a $36 million gain on the sale of real estate. Excluding this gain, selling, general, and
administrative expenses were lower as a percentage of sales in fiscal 2008 due to sales volume leverage
of our overhead structure. In 2007, selling, general, and administrative expenses included allocated
overhead. expenses from Tyco International of $152 million. Also, we incurred costs of $41 million in
fiscal 2007 related to building separate company functions. A portion of these costs were duplicative in
fiscal 2007 as we were also allocated costs related to these functions from Tyco International until the
Separation date.

Research, Development, and Engineering Expenses. Research, development, and engineering
expenses as a percentage of net sales increased to 5.2% in fiscal 2009 from 4.1% in fiscal 2008 and
4.2% in fiscal 2007. The increase as a percentage of net sales in fiscal 2009 was due to decreases in
sales volume as well as our continued focus on future technologies within all four of our operating
segments.

Pre-Separation Litigation Charges, Net. In fiscal 2009, we recorded charges of $144 million related
to pre-Separation securities litigation. During the first six months of fiscal 2009, we, Tyco International,
and Covidien entered into definitive agreements to settle actions captioned Hess v. Tyco
International Ltd., et al. and Sciallo v. Tyco International Ltd., et al. and opt-out cases brought by the
Commonwealth of Massachusetts Pension Reserves Investment Management Board, Franklin Mutual
Advisers, LLC and related plaintiffs, and the Public Employees’ Retirement Association of Colorado.
Pursuant to the sharing formula in the Separation and Distribution Agreement, we recorded charges of
$28 million for which no tax benefit was available. Additionally, in the second quarter of fiscal 2009, we
recorded reserves totaling $375 million representing the best estimate of probable loss for the
remaining securities litigation claims subject to the Separation and Distribution Agreement, including
remaining opt-out cases and cases arising under ERISA. As a result, we recorded a pre-tax charge in
the first six months of fiscal 2009 of $116 million for our share of the reserves. Upon final settlement
of the ERISA cases in the fourth quarter of fiscal 2009, we recorded a $25 million tax benefit. There
were no tax benefits attributable for the other cases.

During the third and fourth quarters of fiscal 2009, we, Tyco International, and Covidien, settled
the remaining opt-out cases for $201 million and eight consolidated class actions brought under ERISA
against Tyco International and certain of our current and former employees, officers and directors for a
total of $70 million. Pursuant to the sharing formula, our share of the settlement amounts was
$85 million. As we had previously established reserves for these opt-out cases and consolidated actions
during the second quarter of fiscal 2009, the settlements did not impact our Consolidated and
Combined Statement of Operations.
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In fiscal 2008, we recorded a net charge of $22 million related to pre-Separation securities
litigation. A charge of $11 million, for which no tax benefit was available, was recorded in connection
with Tyco International’s settlement of previously disclosed securities litigation captioned Ballard v. Tyco
International Ltd., et al. for $36 million. Also, in connection with Tyco International’s settlement of
securities litigation with the State of New Jersey for $73 million, we recorded a charge of $23 million,
for which no tax benefit was available. These charges represent our share of the settlement costs in
accordance with the sharing percentages included in the Separation and Distribution Agreement. Also,
we recorded income of $12 million in fiscal 2008 related to Tyco International’s recovery of certain
costs from insurers.

In fiscal 2007, we were allocated a charge from Tyco International of $922 million for the class
action settlement, for which no tax benefit was available. In addition, in fiscal 2007, we were allocated
$35 million of income relating to Tyco International’s expected recovery of certain costs from insurers.

See “Part 1. Item 3. Legal Proceedings” and Note 15 to the Consolidated and Combined Financial
Statements for additional information regarding the class action settlement and the settlement of
pre-Separation securities litigation.

Separation Costs. In connection with the Separation, we incurred costs of $44 million in fiscal
2007, primarily related to employee costs, including non-cash compensation expense of $11 million
related to the modification of share option awards at Separation and $12 million related to the
acceleration of restricted share award vesting as a result of Separation. See Note 23 to the
Consolidated and Combined Financial Statements for further information on the conversion of Tyco
International share option awards into Tyco Electronics share option awards.

Restructuring and Other Charges, Net. Net restructuring and other charges were $375 million in
fiscal 2009 as compared to $219 million in fiscal 2008. Total charges, including amounts reflected in cost
of sales, increased $145 million to $373 million in fiscal 2009 from $228 million in fiscal 2008. Increases
resulted primarily from new actions initiated in fiscal 2009 to reduce costs in response to market
conditions and primarily related to headcount reductions and manufacturing site closures in the
Electronic Components, Network Solutions, and Specialty Products segments. Fiscal 2009 charges
included a long-lived asset impairment in our Network Solutions segment of $14 million primarily
related to the divestiture of the Dulmison connectors and fittings product line within our energy
business. As discussed above, subsequent to fiscal year end 2009, we signed an agreement with a third
party to sell this product line. Fiscal 2008 charges included long-lived asset impairments in our
Electronic Components segment of $34 million, consisting of $22 million related to the divestiture of
our Battery Systems business and $12 million related to certain dedicated manufacturing lines serving
the North American automotive market.

In fiscal 2008, net restructuring and other charges were $219 million as compared to $92 million in
fiscal 2007. Total charges, including amounts reflected in cost of sales, were $228 million and
$97 million in fiscal 2008 and 2007, respectively. As discussed above, fiscal 2008 charges included
long-lived asset impairments of $34 million. Additional increases in fiscal 2008 over fiscal 2007 resulted
from our strategic priority to simplify our manufacturing footprint. During fiscal 2008 and 2007, we
initiated restructuring actions primarily relating to the migration of product lines to lower-cost countries
and the exit of certain manufacturing operations in the Electronic Components and Network Solutions
segments. Restructuring charges recorded in both fiscal 2008 and 2007 primarily related to employee
severance and benefits.

See Note 4 to the Consolidated and Combined Financial Statements for additional information
regarding net restructuring and other charges.

Impairment of Goodwill. During fiscal 2009, we recorded a goodwill impairment charge of
$3,435 million in our Electronic Components segment, of which $2,088 million and $1,347 million
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related to the Automotive and Communications and Industrial Solutions reporting units, respectively.
We also recorded a goodwill impairment charge of $112 million in our Specialty Products segment
related to the Circuit Protection reporting unit.

During fiscal 2008, we recorded a goodwill impairment charge of $103 million which related to the
Globai Application Tooling Division reporting unit of our Electronic Components segment.

See Note 8 to the Consolidated and Combined Financial Statements for further information
regarding the impairment of goodwill.

Operating Income (Loss). Operating loss was $3,474 million in fiscal 2009 as compared to
operating income of $1,663 million in fiscal 2008. Fiscal 2009 results included goodwill impairment
charges, restructuring and other charges, and pre-Separation litigation charges of $3,547 million,
$373 million, and $144 million, respectively. In addition, fiscal 2009 results included a net loss of
approximately $50 million primarily associated with economic hedges of certain anticipated future
transaction and resulting primarily from the devaluation of certain eastern European currencies. In
fiscal 2008, operating income included restructuring and other charges of $228 million, goodwill
impairment charges of $103 million, a gain on the sale of real estate of $36 million, and pre-Separation
litigation charges of $22 million. Excluding these items, the decreases in operating income resulted
from lower sales levels and unfavorable absorption of manufacturing costs associated with reduced
production levels and the focus on reducing inventories, which were partially offset by cost reduction
programs.

Operating income was $1,663 million, or 11.6% of net sales, in fiscal 2008 as compared to
$655 million, or 5.2% of net sales, in fiscal 2007. As discussed above, fiscal 2008 results included
restructuring and other charges of $228 million, goodwill impairment charges of $103 million, a gain on
the sale of real estate of $36 million, and pre-Separation litigation charges of $22 million. Fiscal 2007
results included $887 million of allocated pre-Separation litigation charges, $97 million of restructuring
related and other charges, $44 million of separation costs, and $41 million of costs related to building
separate company functions. Excluding these items, higher sales levels in fiscal 2008 drove the increases
in operating income. The increase as a percentage of net sales resulted from increased operating
margin in our Undersea Telecommunications segment, primarily due to sales volume leverage of our
overhead structure.

Results of Operations by Segment

Electronic Components

Fiscal
2009 2008 2007
($ in millions)
NEt SAlES .+ o v ettt e e e e e $ 5961 $9277 $8,531
Operating income (l0SS). . .. .. .ot $(3,716) $ 978 $1,063
Operating Margin. . . . ... ..oovovunernneennens NM®  105% 12.5%

(1) Not meaningful.
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The following table sets forth Electronic Components’ percentage of total net sales by primary
industry end market(!:

Fiscal
2009 2008 2007
AUtOmMOtIVE . . . o e e e 46% 48% 47%
Computer ....... ... . . .. e 11 11 12
Communications . . . ..ottt ittt it e e 11 10 10
Appliance . ... ... ... 6 6 6
Industrial. . . ... ... . e 5 5 5
Consumer Electronics ... ......... . ..., 2 2 2
Other . ... e 19 18 18
Total .. e 100% 100% 100%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.

The following table provides an analysis of the change in Electronic Components’ net sales
compared to the prior fiscal year by primary industry end market®:

Fiscal
2009 2008
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Organic® Translation®™® Divestiture Total Organic?® Translation'® Divestiture Total
($ in millions)

Automotive . ... $(1,471) (33.1)% $(227) $ — $(1,698) (38.2)% $107 2.7% $365 $— $472 11.8%
Computer .. ... (350) (35.9) 2 3) (351) (36.0) (62) (6.0) 31 2) (33) (3.3)
Communications . (258) (26.4) 18 (74) (314) (32.1) 96 12.0 35 22 153 18.8
Appliance . . ... (156) (29.1) (12) — (168) (31.4) (11) (2.0) 35 — 24 48
Industrial . . . ... (181) (35.2) (23) 2 (202) (39.4) 72 18.5 41 — 113 28.7
Consumer

Electronics . . . 53) (27.7) 2 (8) (59) (31.1) (11) 4.9) 4 4 3) (1.5)
Other . ....... (467) (28.2) “47) (10) (524) (31.9) (70) 4.2) 82 8 20 1.2
Total . . ....... $(2936) (31.7Y% $(287) $(93) $(3,316) (35.7)% $121 1.4% $593 $32 $746 8.7%

(1) Industry end market information about net sales is presented consistently with our internal management reporting and may
be periodically revised as management deems necessary.

(2) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, and the impact of changes in foreign currency exchange rates.

(3) Represents the change in net sales resulting from changes in foreign currency exchange rates.

Fiscal 2009 Compared to Fiscal 2008

In fiscal 2009 Electronic Components’ net sales decreased $3,316 miillion, or 35.7%, to
$5,961 million from $9,277 million in fiscal 2008. The weakening of certain foreign currencies negatively
affected net sales by $287 million, or 3.1%, in fiscal 2009 as compared to fiscal 2008. Organic net sales
decreased by $2,936 million, or 31.7%, in fiscal 2009 primarily due to declines in volume in all of the
end markets we serve.

Electronic Components organic net sales decreased 33.1%. in the automotive market in fiscal 2009
as compared to fiscal 2008. The decrease was broad-based and resulted from declines of 36.8% in
North America region, 36.9% in the EMEA region, and 25.6% in the Asia-Pacific region that were
driven by reductions in production by automotive manufacturers as well as inventory reductions
throughout the automotive supply chain. Our organic net sales decline of 35.9% in the computer
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market in fiscal 2009 as compared to fiscal 2008 was attributable to general market weakness, inventory
corrections in the supply chain, and reductions in market share related to our strategy to improve
margins by exiting certain low-margin portions of this market. In the communications market, our
organic net sales decline of 26.4% in fiscal 2009 as compared to fiscal 2008 was driven by declines of
25.9% and 27.4% in our sales of interconnect components to communication equipment manufacturers
and mobile phone manufacturers, respectively. In the appliance market, our organic net sales decreased
29.1% in fiscal 2009 as compared to fiscal 2008 due to reduced consumer demand, weak housing starts,
and retailer inventory reductions. In fiscal 2009, our organic net sales decreased 35.2% in the industrial
market as compared to fiscal 2008 primarily as a result of reduced demand for factory automation and
other industrial equipment due to declines in capital investments by our customers.

Electronic Components had an operating loss of $3,716 million in fiscal 2009 as compared to
income of $978 million in fiscal 2008. As discussed above, segment results included goodwill
impairment charges of $3,435 million and $103 million in fiscal 2009 and fiscal 2008, respectively. Also,
segment results included a $36 million gain on the sale of real estate in fiscal 2008. Excluding these
items, the remaining decrease in fiscal 2009 as compared to fiscal 2008 resulted from the sales decline
and unfavorable absorption of manufacturing costs associated with reduced production levels and
inventory reductions, partially offset by cost savings from restructuring actions. In addition, fiscal 2009
segment results were negatively impacted by an increase in restructuring and other charges of
$80 million and a net foreign currency loss of approximately $50 million primarily associated with
economic hedges of certain anticipated future transactions and resulting primarily from the devaluation
of certain eastern European currencies.

Fiscal 2008 Compared to Fiscal 2007

In fiscal 2008, Electronic Components’ net sales increased $746 million, or 8.7%, to $9,277 million
from $8,531 million in fiscal 2007. The strengthening of certain foreign currencies favorably affected net
sales by $593 million, or 6.9%, in fiscal 2008 as compared to fiscal 2007. Organic net sales growth of
$121 million, or 1.4%, in fiscal 2008 resulted from increases in volume partially offset by price erosion.

Electronic Components’ organic net sales growth by industry end market was strongest in the
industrial and communications markets in fiscal 2008. Our organic net sales growth of 18.5% in the
industrial market in fiscal 2008 over fiscal 2007 was due to global demand for products in the solar
market and investment in industrial equipment for emerging markets. In the communications market,
our organic net sales growth of 12.0% in fiscal 2008 as compared to fiscal 2007 was primarily due to
30.3% growth in our sales of interconnect components to mobile phone manufacturers resulting from
our strategic efforts to increase our market share as well as end market unit growth. In the automotive
market, our organic net sales growth of 2.7% in fiscal 2008 over fiscal 2007 resulted from growth in the
Asia-Pacific region of 12.4% and the EMEA region of 3.7% partially offset by a 16.1% decline in the
North America region that was driven by continued reductions in production by automotive
manufacturers. In the computer market, our organic net sales decline of 6.0% in fiscal 2008 as
compared to fiscal 2007 resulted from a strategic decision to exit certain low-margin products, which
negatively impacted net sales by approximately $57 million, and to be more selective in the new
projects in which we participate.

Electronic Components’ operating income decreased $85 million, or 8.0%, to $978 million in fiscal
2008 from $1,063 million in fiscal 2007. In fiscal 2008, segment results included goodwill impairment
charges of $103 million and a gain on the sale of real estate of $36 million. In addition, Electronic
Components incurred $28 million of costs in fiscal 2007 that related to our Separation from Tyco
International. Excluding these items, higher sales were partially offset by higher raw material costs as
well as an increase in restructuring costs of $146 million in fiscal 2008 over fiscal 2007.
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Network Solutions

Fiscal
2009 2008 2007
($ in millions)
Net Sales . oo vt e $1,719 $2,162 $1,897
Operating inComMe . . .. ..t vt vt $ 133 § 251 § 229
Operating margin . ...............oinn.on.. 79% 11.6% 12.1%

The following table sets forth Network Solutions’ percentage of total net sales by primary industry
end marketD:

Fiscal
2009 2008 2007
Energy. ... ... 47% 45% 44%
Service Providers . ....... ... ... ... . . ... L 28 29 30
Enterprise Networks . .. .......... ... ... ... .. 24 25 25
Other ... 1 1 1
Total ... 100% 100% 100%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.

The following table provides an analysis of the change in Network Solutions’ net sales compared to
the prior fiscal year by primary industry end market®:

Fiscal
2009 2008
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Organic® Translation® Total Organic®  Translation®® Total
($ in millions)

Energy . .............. $ (88) 9.00% $ (89) $(177) (18.1)% $ 50 6.0% $ 76 $126 15.0%
Service Providers . . . . ... .. (76) (12.3) (53) (129) (20.9) 20 35 41 61 10.8
Enterprise Networks . ... .. (105) (19.1) (35) (140) (25.5) 51 106 37 88 18.4
Other .. .............. (1) (5.7) 4 3 167 4) (28.6) (6) (10) (58.8)
Total . ............... $(270) (125)%  $(173) $(443) (205)% $117 6.1% $148 $265 14.0%

(1) Industry end market information about net sales is presented consistently with our internal management reporting and may
be periodically revised as management deems necessary.

(2) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, and the impact of changes in foreign currency exchange rates.

'

(3) Represents the percentage change in net sales resulting from changes in foreign currency exchange rates.

Fiscal 2009 Compared to Fiscal 2008

Network Solutions’ net sales decreased $443 million, or 20.5%, to $1,719 million in fiscal 2009
from $2,162 million in fiscal 2008. The weakening of certain foreign currencies negatively affected net
sales by $173 million, or 8.0%, in fiscal 2009 over fiscal 2008. Organic net sales decreased $270 million,
or 12.5%, in fiscal 2009 over fiscal 2008.

Our organic net sales decreased 9.0% in the energy industry end market in fiscal 2009 as
compared to fiscal 2008 primarily due to declines in Europe. Sales in Europe were negatively impacted
by slower investment levels by utilities and reduced customer inventory levels. In the service providers
market, our organic net sales decrease of 12.3% in fiscal 2009 as compared to fiscal 2008 was largely
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due to a general slowing of capital spending by telecommunications companies. Our organic sales in the
enterprise networks market decreased 19.1% in fiscal 2009 as compared to fiscal 2008 as a result of
global declines in commercial construction and delayed investment in network upgrades.

Network Solutions’ operating income decreased $118 million, or 47.0%, to $133 million in fiscal
2009 from $251 million in fiscal 2008. The decrease was the result of decreased sales, unfavorable
absorption of manufacturing costs associated with reduced production levels and our targeted inventory
reductions, and an increase in restructuring and other charges of $34 million in fiscal 2009 as compared
to fiscal 2008.

Fiscal 2008 Compared to Fiscal 2007

Network Solutions’ net sales increased $265 million, or 14.0%, to $2,162 million in fiscal 2008 from
$1,897 million in fiscal 2007. The strengthening of certain foreign currencies favorably affected net sales
by $148 million, or 7.9%, in fiscal 2008 over fiscal 2007. Organic net sales growth was $117 million, or
6.1%, in fiscal 2008 over fiscal 2007.

On an organic basis, Network Solutions’ net sales growth was strongest in the enterprise networks
industry end market in fiscal 2008 over fiscal 2007 with growth of 10.6% attributable to strong global
demand for faster, higher capacity, and more secure networks. In the energy market, our organic net
sales growth of 6.0% in fiscal 2008 as compared to fiscal 2007 was attributable to solid growth in
EMEA, Asia, and North America. In western Europe and North America, growth resulted from the
upgrade of aging power grids and the demand for alternate energy sources. In emerging markets within
Asia and eastern Europe, growth was due to the build-out of energy infrastructure. In the service
providers market, our organic net sales growth of 3.5% in fiscal 2008 over fiscal 2007 reflects increased
spending levels at certain U.S. telecommunications carriers that more than offset declines in EMEA.

Network Solutions’ operating income increased $22 million, or 9.6%, to $251 million in fiscal 2008
from $229 million in fiscal 2007. The operating income increase resulted from increases in volume and
a decrease in restructuring costs of $14 million partially offset by a lower margin product mix and lower
productivity levels in fiscal 2008 as compared to fiscal 2007. In addition, Network Solutions incurred
$5 million of costs in fiscal 2007 that related to our Separation from Tyco International.

Specialty Products

Fiscal
2009 2008 2007
($ in millions)
Net sales . ..ottt e e $1,415 $1,769 $1,581
Operating iNCome . . . ..\ vttt it e e $ 34 $ 296 §$ 258
Operating margin . ... .......ceeoeeeeeerenennn.. 24% 16.7% 16.3%

The following table sets forth Specialty Products’ percentage of total net sales by primary industry
end market®:

Fiscal
2009 2008 2007
Aerospace, Defense, and Marine . .. ................ 44% 2% 41%
Touch Systems .. ......... .. .. 24 25 25
Medical . . ... .. e 17 16 16
Circuit Protection . . ... ... ... ... . 2 ﬂ E
Total ... e @% 10_0% l@%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.
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The following table provides an analysis of the change in Specialty Products’ net sales compared to
the prior fiscal year by primary industry end market™®:

Fiscal
2009 2008
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Organic® Translation® Total Organic?® Translation® Total

($ in millions)
Aerospace, Defense, and

Marine . ............ $(104) (140)%  $(18) $(122) (164)% $ 65  9.9% $28 $93  143%
Touch Systems . .. . ...... (106)  (23.7) (10) (116) (26.0) 33 85 23 56 144
Medical ... 23)  (86) 0] 25 (93) 310 8 1 42
Circuit Protection . ... . ... 99) (32.1) 8 ©1) (295 6 23 2 28 100
Total © oo $(332) (188)%  $(22) §(354) (20.0)% $107  6.7% $81 SI88  11.9%

(1) Industry end market information about net sales is presented consistently with our internal management reporting and may
be periodically revised as management deems necessary.

(2) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, and the impact of changes in foreign currency exchange rates.

(3) Represents the percentage change in net sales resulting from changes in foreign currency exchange rates.

Fiscal 2009 Compared to Fiscal 2008

In fiscal 2009, Specialty Products’ net sales decreased $354 million, or 20.0%, to $1,415 million
from $1,769 million in fiscal 2008. The weakening of certain foreign currencies negatively affected net
sales by $22 million, or 1.2%, in fiscal 2009 as compared to fiscal 2008. Organic net sales decreased
$332 million, or 18.8%, in fiscal 2009 as compared to fiscal 2008.

Our organic net sales declined 14.0% in the aerospace, defense, and marine market in fiscal 2009
as compared to fiscal 2008 as a result of slowing demand for commercial aircraft and inventory
corrections in the supply chain. In the touch systems market, our organic net sales decreased 23.7% in
fiscal 2009 from fiscal 2008 due to global weakness in demand from the retail market. In the medical
market, our organic net sales decrease of 8.6% in fiscal 2009 as compared to fiscal 2008 was due to
inventory corrections in the supply chain and delayed capital spending by most healthcare providers.
On an organic basis, our net sales decline of 32.1% in the circuit protection market in fiscal 2009 as
compared to fiscal 2008 was due to reduced original equipment manufacturer production levels as well
as significant inventory corrections in the supply chain.

Specialty Products’ operating results decreased $262 million to $34 million in fiscal 2009 from
$296 million in fiscal 2008. As discussed above, segment results included a goodwill impairment charge
of $112 million in fiscal 2009. The remaining decrease in operating results was due to lower sales,
unfavorable absorption of manufacturing costs associated with reduced production levels and our
targeted inventory reductions, and an increase in restructuring and other charges of $28 million in fiscal
2009 as compared to fiscal 2008.

Fiscal 2008 Compared to Fiscal 2007

In fiscal 2008, Specialty Products’ net sales increased $188 million, or 11.9%, to $1,769 million
from $1,581 million in fiscal 2007. The strengthening of certain foreign currencies favorably affected net
sales by $81 million, or 5.2%, in fiscal 2008 over fiscal 2007. Organic net sales growth of $107 million,
or 6.7%, in fiscal 2008 over fiscal 2007 primarily related to sales of products to the aerospace, defense,
and marine and touch systems markets.

In the aerospace, defense, and marine market, our organic net sales growth of 9.9% in fiscal 2008

as compared to fiscal 2007 was primarily attributable to strong demand in the commercial aviation
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market and spending for certain defense programs. Our organic net sales in the touch systems market
increased 8.5% in fiscal 2008 as compared to fiscal 2007 largely due to the growing use of touch screen
interfaces in numerous markets, particularly in the retail, gaming, medical, and industrial markets. In
the circuit protection market, our organic net sales growth slowed to 2.3% in fiscal 2008 as compared
to fiscal 2007 as a result of slowing growth in demand in the lithium-ion battery market for much of
fiscal 2008 and the supply chain inventory correction in this market in late fiscal 2008. In the medical
market, our organic net sales increase of 1.0% in fiscal 2008 as compared to fiscal 2007 reflected higher
demand in surgical and imaging applications that was largely offset by the exit of certain low margin
business in patient monitoring applications.

Specialty Products’ operating results increased $38 million to $296 million in fiscal 2008 from
$258 million in fiscal 2007. The operating income increase resulted from increases in volume and a
higher margin product mix in fiscal 2008 as compared to fiscal 2007. These increases were partially
offset by an increase in research, development, and engineering of $16 million. In addition, Specialty
Products incurred $8 million of costs in fiscal 2008 related to a customs settlement. In fiscal 2007,
Specialty Products also incurred $7 million of costs that related to our Separation from Tyco
International.

Undersea Telecommunications

Fiscal
2009 2008 2007
($ in millions)

Netsales ....... . ... ... ... ... ... .. .. ... $1,161 $1,165 $565
Operating income .. ............. .. .. ... ... .. . $ 219 $ 160 $ 36
Operating margin . ........... ... .. .. ... .. ... .. 189% 137% 6.4%

Fiscal 2009 Compared to Fiscal 2008

In fiscal 2009, Undersea Telecommunications’ net sales decreased $4 million, or 0.3%, to
$1,161 million from $1,165 million in fiscal 2008. Undersea Telecommunications’ organic net sales
decreased 0.4% in fiscal 2009 as compared to fiscal 2008 as revenue from existing and new projects
offset the reduction caused by the completion, in fiscal 2008, of a transoceanic system that connects
U.S. and China.

In fiscal 2009, Undersea Telecommunications’ operating income increased $59 million to
$219 million from $160 million in fiscal 2008. The decrease in income from the transoceanic system and
an increase in restructuring and other charges of $3 million were more than offset by income from
existing and new projects and favorable project mix in fiscal 2009 as compared to fiscal 2008.

Fiscal 2008 Compared to Fiscal 2007

In fiscal 2008, Undersea Telecommunications’ net sales increased $600 million, or 106.2%, to
$1,165 million from $565 million in fiscal 2007. This growth was attributable to our execution of the
construction of a transoceanic system that connects the U.S. and China, as well as several other
projects, including large projects in Asia, Africa, North America, and Europe.

In fiscal 2008, Undersea Telecommunications’ operating income increased $124 million to
$160 million from $36 million in fiscal 2007 as a result of increased volumes and improved operating
leverage. Segment results included $1 million of costs in fiscal 2007 that related to our Separation from
Tyco International.
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Non-Operating Items
Interest Expense, Net

Net interest expense was $148 million in fiscal 2009 as compared to $158 million in fiscal 2008 and
$179 million in fiscal 2007. The decrease of $10 million, or 6.3%, in fiscal 2009 from fiscal 2008 as well
as the decrease of $21 million, or 11.7%, in fiscal 2008 from fiscal 2007 was driven by lower average
debt levels resulting in lower interest expense partially offset by lower interest income.

A portion of Tyco International’s net interest expense was allocated to us through June 1, 2007.
During fiscal 2007, we were allocated net interest expense of $130 million, which included the impact
of Tyco International’s interest rate swaps. Management believes the net interest expense allocation
basis was reasonable; however, these amounts may not be indicative of the actual amounts that we
would have incurred had we been operating as an independent, publicly-traded company for the period
prior to Separation.

Other Income (Expense), Net

In fiscal 2009, we recorded net other expense of $48 million, consisting of $68 million of expense
pursuant to the Tax Sharing Agreement with Tyco International and Covidien, a $22 million gain on the
retirement of debt, and $2 million of unrealized losses on rabbi trust assets. The $68 million of expense
is attributable to a net reduction of an indemnification asset primarily as a result of the settlement of
various matters with the IRS. See Note 15 to the Consolidated and Combined Financial Statements for
further information regarding the Tax Sharing Agreement. See Note 11 to the Consolidated and
Combined Financial Statements for additional information regarding the gain on retirement of debt.

In fiscal 2008, we recorded other income of $567 million, pursuant to the Tax Sharing Agreement
with Tyco International and Covidien, of which $545 million related to certain incremental tax liabilities
recorded in connection with the adoption of the uncertain tax position provisions of Accounting
Standards Codification (“ASC”) 740 (Income Taxes). See Note 18 to the Consolidated and Combined
Financial Statements for additional information regarding the adoption of the uncertain tax position
provisions of ASC 740.

Net other expense of $219 million in fiscal 2007 includes an allocation from Tyco International of
$232 million for loss on retirement of debt. See Note 11 to the Consolidated and Combined Financial
Statements for additional information. Additionally, in fiscal 2007, we recorded other income of
$13 million pursuant to the Tax Sharing Agreement with Tyco International and Covidien.

Income Taxes

Our operations are conducted through our various subsidiaries in a number of countries
throughout the world. We have provided for income taxes based upon the tax laws and rates in the
countries in which our operations are conducted and income and loss from operations is subject to
taxation. In fiscal 2009, we changed our place of incorporation from Bermuda to Switzerland. We do
not expect the change to materially impact our tax provision or cash tax burden.

Our effective tax rate was 15.7% for fiscal 2009 and includes the effects of the $3,547 million
pre-tax impairment of goodwill for which a partial tax benefit of $523 million was recorded, a
$28 million charge related to the settlement of a tax matter, a $144 million pre-tax charge related to
pre-Separation securities litigation for which a partial tax benefit of $25 million was recorded, and a
$24 million detriment related to a $68 million pre-tax expense recognized pursuant to our Tax Sharing
Agreement with Tyco International and Covidien. Additionally, the effective tax rate for fiscal 2009
reflects adjustments related to prior years tax returns, including a $49 million tax benefit.

Our effective income tax rate was 26.1% for fiscal 2008 and includes a benefit of $198 million
primarily related to the pre-tax income of $545 million recognized in connection with our adoption of
the uncertain tax position provisions of ASC 740, for which no tax was provided. The effective tax rate
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was also impacted by increased accruals in fiscal 2008 of interest related to uncertain tax positions
partially offset by a $42 million benefit associated with a favorable settlement with a taxing authority
for certain pre-Separation tax issues. In addition, the effective tax rate for fiscal 2008 reflects the
benefits of increased profitability in operations in lower tax rate jurisdictions, a $33 million benefit
related to adjustments to tax account balances, a $25 million increase in the valuation allowance related
to restructuring charges, and a $22 million tax detriment recorded in connection with the goodwill
impairment charge for which a tax benefit was not fully realized.

Our effective tax rate for fiscal 2007 includes the effects of the pre-tax charges recorded in
connection with the allocated class action settlement and loss on retirement of debt for which no tax
benefits were recorded. These impacts on the effective tax rate in fiscal 2007 were $312 million and
$81 million, respectively. In addition, the fiscal 2007 effective tax rate reflects tax detriments related to
increased borrowings in order to fund the class action settlement escrow and our Separation from Tyco
International.

The valuation allowance for deferred tax assets of $2,487 million and $873 million at fiscal year
end 2009 and 2008, respectively, relates principally to the uncertainty of the utilization of certain
deferred tax assets, primarily tax loss, capital loss, and credit carryforwards in various jurisdictions. We
believe that we will generate sufficient future taxable income to realize the tax benefits related to the
remaining net deferred tax assets on our Consolidated Balance Sheet. The valuation allowance was
calculated in accordance with the provisions of ASC 740 which require that a valuation allowance be
established or maintained when it is more likely than not that all or a portion of deferred tax assets will
not be realized.

The calculation of our tax liabilities includes estimates for uncertainties in the application of
complex tax regulations across multiple global jurisdictions where we conduct our operations. Under
the uncertain tax position provisions of ASC 740, we recognize liabilities for tax as well as related
interest for issues in the U.S. and other tax jurisdictions based on our estimate of whether, and the
extent to which, additional taxes and related interest will be due. These tax liabilities and related
interest are reflected net of the impact of related tax loss carryforwards as such tax loss carryforwards
will be applied against these tax liabilities and will reduce the amount of cash tax payments due upon
the eventual settlement with the tax authorities. These estimates may change due to changing facts and
circumstances; however, due to the complexity of these uncertainties, the ultimate resolution may result
in a settlement that differs from our current estimate of the tax liabilities and related interest. Further,
management has reviewed with tax counsel the issues raised by certain taxing authorities and the
adequacy of these recorded amounts. If our current estimate of tax and interest liabilities is less than
the ultimate settlement, an additional charge to income tax expense may result. If our current estimate
of tax and interest liabilities is more than the ultimate settlement, income tax benefits may be
recognized. Substantially all of these tax liabilities and related interest are recorded in income taxes on
the Consolidated Balance Sheet as payment is not expected within one year.

We have provided income taxes for earnings that are currently distributed as well as the taxes
associated with several subsidiaries’ earnings that are expected to be distributed in fiscal 2010. No
additional provision has been made for U.S. or non-U.S. income taxes on the undistributed earnings of
subsidiaries or for unrecognized deferred tax liabilities for temporary differences related to basis
differences in investments in subsidiaries, as such earnings are expected to be permanently reinvested,
the investments are essentially permanent in duration, or we have concluded that no additional tax
liability will arise as a result of the distribution of such earnings. As of September 25, 2009, certain
subsidiaries had approximately $14 billion of undistributed earnings that we intend to permanently
reinvest. A liability could arise if our intentions to permanently reinvest such earnings were to change
and amounts are distributed by such subsidiaries or if such subsidiaries are ultimately disposed. It is not
practicable to estimate the additional income taxes related to permanently reinvested earnings or the
basis differences related to investments in subsidiaries.
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Income (Loss) from Discontinued Operations, Net of Income Taxes

Loss from discontinued operations was $156 million in fiscal 2009 compared to income from
discontinued operations of $255 million in fiscal 2008. In fiscal 2007, loss from discontinued operations
was $340 million.

During fiscal 2009, we entered into a definitive agreement to sell our Wireless Systems business. In
May 2009, we completed the sale for $664 million in net cash proceeds and recognized a pre-tax gain
of $59 million on this transaction.

Pre-tax loss from discontinued operations for fiscal 2009 included pre-tax charges of $111 million
related to the Wireless Systems business’s contract with the State of New York. See Note 15 to the
Consolidated and Combined Financial Statements for additional information regarding the State of
New York contract. The income tax provision on discontinued operations for fiscal 2009 included
$68 million relating to the impact of $319 million of goodwill written off in connection with the
divestiture of the Wireless Systems business, for which a tax benefit was not fully realized, as well as
$35 million of adjustments to the estimated tax provision on the Power Systems business as a result of
the finalization of the tax basis of assets sold upon the filing of the fiscal 2008 income tax returns.

In September 2008, we completed the sale of the Radio Frequency Components and Subsystem
business for net cash proceeds of $427 million and recorded a $184 million pre-tax gain on the sale. In
September 2008, we also completed the sale of the Automotive Radar Sensors business for net cash
proceeds of $42 million and recorded a $31 million pre-tax gain on the sale. In fiscal 2009, we recorded
an additional pre-tax gain on sale of $4 million in connection with the finalization of working capital
adjustments relating to the sale of the Radio Frequency Components and Subsystem and Automotive
Radar Sensors businesses. The total pre-tax gain on the sale of the Radio Frequency Components and
Subsystem and Automotive Radar Sensors businesses was $187 million and $32 million, respectively.
Also during fiscal 2009, we received additional cash proceeds related to working capital of $29 million
in connection with the fiscal 2008 sale of the Radio Frequency Components and Subsystem and
Automotive Radar Sensors businesses.

During fiscal 2008, we completed the sale of our Power Systems business for $102 million in net
cash proceeds and recorded a $51 million pre-tax gain on the sale.

During fiscal 2007, the divestiture of our Power Systems business was authorized, and in
connection with the approval, we recorded a $585 million pre-tax impairment charge. Also, in fiscal
2007, we completed the sale of the Printed Circuit Group business for $227 million in net cash
proceeds and recorded a $45 million pre-tax gain on the sale.

See Note 5 to the Consolidated and Combined Financial Statements for additional information
regarding discontinued operations.
Liquidity and Capital Resources

The following table summarizes our cash flows from operating, investing, and financing activities,
as reflected on the Consolidated and Combined Statements of Cash Flows, for fiscal 2009, 2008, and
2007:

Fiscal
2009 2008 2007
(in millions)
Net cash provided by (used in) operating activities ................. $1329 $§ 989 $1525
Net cash provided by (used in) investing activities . .. ............... 391 895  (1,528)
Net cash provided by (used in) financing activities. . .. .............. (1,254) (1,739) 431
Effect of currency translationoncash........................... 31 1 46
Net increase (decrease) in cash and cash equivalents . . . ............. $ 435 $ 146 $ 474
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Our ability to fund our future capital needs will be affected by our ability to continue to generate
cash from operations and our ability to access the capital markets, money markets, or other sources of
financing, as well as the capacity and terms of our financing arrangements. We believe that cash
generated from operations and, to the extent necessary, these other sources of potential funding are
sufficient to meet our anticipated capital needs for the foreseeable future. Also, we may use excess
capital to reduce our outstanding debt levels, including the possible repurchase of our public debt in
accordance with applicable law, and purchase a portion of our outstanding common shares pursuant to
our authorized share repurchase program. Current economic conditions have negatively impacted cash
generated from operations; however, we continue to believe that actions taken by management to
reduce costs and working capital, along with other sources of liquidity, will enable us to meet our
future capital needs. There can be no assurance, however, that the cost or availability of future
financing will not be impacted by continued financial market instability. We will continue to monitor
financial markets, to respond as necessary to changing conditions.

Cash Flows from Operating Activities

The following table summarizes the sources and uses of our cash flows from operating activities for
fiscal 2009, 2008, and 2007:

Fiscal
2009 2008 2007
(in millions)

Operating income (10SS) . .« . v vttt et $(3,474) $1,663 $ 655
Impairment of goodwill ... ... ... ... ... . . . i 3,547 103 —
Class action settlement . . .. ... .. ...t i — (936) 887
Non-cash restructuring and other charges, net ... ................... 49 81 23
Depreciation and amortization ... ........ ... .. ... . . oo, 515 539 496
Deferred income taxes . . .. .....i i i (583) 164 144
Provisions for losses on accounts receivable and inventory ............. 74 42 74
Other, Net . . ... 67 37 (18)
Income tax advance payment . .............. ... ... — — (163)
Changes in assets and liabilities, net:

Accounts receivable, net ... ... . L 651 (107) 97)

INVENIOIIES . . . o ottt e e e e e 638 (221) (76)

Accounts payable . .. ... ... (420) 41 79

Other ... (114) 214 87
Interestincome . ... ... ... ... .. 17 32 53
Interest eXPense . . . . . oo (165)  (190) (232)
Income tax (expense) benefit . ........ ... ... ... . i oL 576 (540)  (465)
Net cash provided by (used in) continuing operating activities .......... 1,378 922 1,447
Net cash provided by (used in) discontinued operating activities . . ....... (49) 67 78
Net cash provided by (used in) operating activities . . . ................ $1,329 $ 989 $1,525

Net cash provided by continuing operating activities was $1,378 million in fiscal 2009 as compared
to $922 million in fiscal 2008 and $1,447 million in fiscal 2007.

The finalization of the class action settlement in February 2008 negatively impacted cash flows
from opecrating activitics during 2008. It resulted in a decrease to cash flows from operating activities
and an increase to cash flows from investing activities of $936 million. It did not affect the cash balance
on the Consolidated Balance Sheet because we had fully funded our portion of the class action
settlement into an escrow account intended to be used to settle the liability during fiscal 2007. Related
net class action settlement costs of $887 million were recognized in fiscal 2007.
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Excluding the class action settlement, net cash provided by continuing operating activities was
lower in fiscal 2009 as compared to fiscal 2008 primarily due to lower income levels partially offset by
working capital improvements. Inventory levels decreased in the current year, with days on hand
decreasing from 78 at fiscal year end 2008 to 68 at fiscal year end 2009.

The amount of pension and postretirement benefit contributions reflected in fiscal 2009, 2008, and
2007, were $145 million, $77 million, and $71 million, respectively. These amounts included voluntary
pension contributions of $61 million in fiscal 2009. We expect pension contributions to be $85 million
in fiscal 2010, before consideration of voluntary contributions.

The amount of income taxes paid, net of refunds, during fiscal 2009, 2008, and 2007, was
$121 million, $359 million, $446 million, respectively. The decrease in fiscal 2009 reflects lower taxable
earnings levels. The amount of income taxes paid, net of refunds, during fiscal 2007 included a
$163 million advance payment to the IRS for pre-Separation tax liabilities.

Cash Flows from Investing Activities

The following table summarizes the sources and uses of our cash flows from investing activities for
fiscal 2009, 2008, and 2007:

Fiscal
2009 2008 2007
(in millions)

Capital expenditures . . .. ..o vttt i e $(328) $(610) $ (863)
Proceeds from sale of property, plant, and equipment. ................. 13 42 41
Class action settlement €SCrOW . . ... ...ttt inne e — 936 (928)
Proceeds from divestiture of discontinued operations, net of cash retained by

operations sold . . . ... ... 693 571 227
Proceeds from divestiture of businesses, net of cash retained by businesses

SOId . . e 17 — —
Other . .. e 1) (29 3)

Net cash provided by (used in) continuing investing activities. . .. ....... 394 910  (1,526)

Net cash provided by (used in) discontinued investing activities . ........ 3 @5 2)

Net cash provided by (used in) investing activities . . . ... ............. $391 $895 $(1,528)

We continue to fund capital expenditures to support new programs and to invest in machinery and
our manufacturing facilities to further enhance productivity and manufacturing capabilities. Capital
spending decreased $282 million in fiscal 2009 to $328 million as compared to $610 million in fiscal
2008. We expect fiscal 2010 capital spending levels to be approximately $425 million. During fiscal 2007,
we exercised our option to buy five cable-laying sea vessels that were previously leased to us and used
by the Undersea Telecommunications segment at a cost of $280 million, which was reflected as a capital
expenditure.

In fiscal 2009, we received net cash proceeds of $664 million related to the sale of our Wireless
Systems business. Also, in fiscal 2009, we received additional cash proceeds related to working capital
of $29 million in connection with the sale of the Radio Frequency Components and Subsystems and
Automotive Radar Sensors businesses which occurred in fiscal 2008 and $17 million primarily related to
the divestiture of the Battery Systems business.

In fiscal 2008, we received net cash proceeds of $102 million, $427 million, and $42 million related
to the sale of the Power Systems, Radio Frequency Components and Subsystem, and Automotive Radar
Sensors businesses, respectively.

In fiscal 2007, we received $227 million in net cash proceeds related to the sale of the Printed
Circuit Group business.



As discussed above, during fiscal 2007, we funded our portion of the class action settlement escrow
for $928 million. The finalization of the class action settlement in fiscal 2008 resulted in an increase to
cash flows from investing activities of $936 million, but did not affect the cash balance on the
Consolidated Balance Sheet.

Cash Flows from Financing Activities and Capitalization

The following table summarizes the sources and uses of our cash flows from financing activities for
fiscal 2009, 2008, and 2007:

Fiscal
2009 2008 2007
(in millions)

Net (decrease) increase in commercial paper ..................... $ (649) $ 630 $§ —
Proceeds from long-termdebt ......... ... ... .. ... .. 448 900 5,676
Repayment of long-termdebt. . .......... ... ... ... ..o L (602) (1,751) (2,455)
Allocated debt activity . . .. ... ... — —  (3,743)
Net transactions with former parent . . ................ ... ... .... - — 1,112
Repurchase of common shares . . ......... ... ... ... (152) (1,242) e
Payment of common share dividends and cash distributions to

shareholders . ...... ... .. . .. (294) (271) —
Other .« .t (61) 47 (86)
Net cash provided by (used in) continuing financing activities ......... (1,310)  (1,687) 504
Net cash provided by (used in) discontinued financing activities . . ... ... 56 (52) (73)
Net cash provided by (used in) financing activities. . . ............... $(1,254) $(1,739) § 431

Total debt at fiscal year end 2009 and 2008 was $2,417 million and $3,181 million, respectively. See
Note 11 to the Consolidated and Combined Financial Statements for additional information regarding
debt.

During June 2009, Tyco Electronics Group S.A. (“TEGSA”), our wholly-owned subsidiary,
commenced a tender offer to purchase up to $150 million principal amount of its 6.00% senior notes
due 2012, up to $100 million principal amount of its 6.55% senior notes due 2017, and up to
$100 million principal amount of its 7.125% senior notes due 2037. On July 7, 2009, the tender offer
expired and on July 9, 2009, TEGSA purchased and cancelled $86 million principal amount of its
6.00% senior notes due 2012, $42 million principal amount of its 6.55% senior notes due 2017, and
$23 million principal amount of its 7.125% senior notes due 2037 for an aggregate payment of
$141 million, plus paid accrued interest through July 7, 2009 of $3 million to the sellers of the notes.
As a result of the transaction, in fiscal 2009, we recorded a pre-tax gain of $22 million, which is
included in other income, including the write-off of unamortized discounts and fees of $1 million and
the recognition of a gain of $12 million associated with terminated interest rate swaps previously
designated as fair value hedges. Additionally, as a result of the re-purchase and cancellation,
unamortized losses in accumulated other comprehensive income of $3 million related to terminated
starting forward interest rate swaps designated as cash flow hedges were recognized as interest expense.

In April 2007, TEGSA entered into a five-year unsecured senior revolving credit facility (“Credit
Facility”). In fiscal 2009, $75 million of the commitment was assigned by Lehman Brothers Bank, FSB
to TEGSA, reducing the total effective commitment to $1,425 million. Borrowings under the Credit
Facility bear interest, at TEGSA's option, at a base rate or the London interbank offered rate plus a
margin dependent on TEGSA's credit ratings and the amount drawn under the facility. TEGSA is
required to pay an annual facility fee ranging from 4.5 to 12.5 basis points depending on its credit
ratings. As of fiscal year end 2009 and 2008, TEGSA had no borrowings under the Credit Facility.
Borrowings under the commercial paper program are backed by the Credit Facility.
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As of fiscal year end 2008, TEGSA had $647 million of commercial paper outstanding at an
average interest rate of 4.01%. We have repaid and suspended our borrowings under the commercial
paper program as a result of unfavorable market conditions in fiscal 2009.

Our Credit Facility contains a financial ratio covenant providing that if our ratio of Consolidated
Total Debt (as defined in the Credit Facility) to Consolidated EBITDA (as defined in the Credit
Facility) for the then most recently concluded period of four consecutive fiscal quarters exceeds 3.5 to
1.0, an Event of Default (as defined in the Credit Facility) is triggered under the Credit Facility. The
Credit Facility and our other debt agreements contain other customary covenants. None of our
covenants are presently considered restrictive to our operations. As of September 25, 2009, we were in
compliance with all of our debt covenants and believe that we will continue to be in compliance with
our existing covenants for the foreseeable future.

TEGSA's payment obligations under its senior notes, Credit Facility, commercial paper, and profit
sharing notes issued by a subsidiary are fully and unconditionally guaranteed by Tyco Electronics Ltd.

Payments of common share dividends and cash distributions to shareholders were $294 million and
$271 million in fiscal 2009 and 2008, respectively. In October 2009, our shareholders approved a cash
distribution to shareholders in the form of a capital reduction to the par value of our common shares
of CHF 0.17 per share for each of the first and second quarters of fiscal 2010. This capital reduction
will reduce the par value of our common shares from CHF 2.43 (equivalent to $2.24) to CHF 2.09
(equivalent to $1.92). The distribution will be paid in U.S. Dollars at a rate of $0.16 per share for each
of the first and second quarters of fiscal 2010. Future distributions or dividends on our common shares,
if any, must be approved by our shareholders. In exercising their discretion to recommend to the
shareholders that such distributions or dividends be approved, our board of directors will consider our
results of operations, cash requirements and surplus, financial condition, statutory requirements of
applicable law, contractual restrictions, and other factors that they may deem relevant.

During fiscal 2009, we purchased approximately 6 million of our common shares for $125 million
under our share repurchase program. Also, during fiscal 2009, we settled purchases of $27 million of
our common shares which occurred prior to the end of fiscal 2008. In fiscal 2008, we repurchased
approximately 37 million common shares for $1,269 million under this program, of which $1,242 million
was paid as of September 26, 2008. No common shares were repurchased under this program in fiscal
2007. Since inception of the share repurchase program, which has a current authorization of
$2,000 million, we have purchased approximately 43 million shares for $1,394 million.
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Commitments and Contingencies

The following table provides a summary of our contractual obligations and commitments for debt,

minimum lease payments obligations under non-cancelable leases, and other obligations at fiscal year
end 2009.

Payments due by fiscal year

There-
Total 2010 2011 2012 2013 2014 after

(in millions)

Debt) . .. $2,417 $101 $ 7 $1 $786 $301 $1,221
Operating leases. . .......... ... ..., 406 108 76 56 37 32 97
Purchase obligations® . ................... 76 71 4 1 — — —
Total contractual cash obligations®®® . $2,899 $280 $87  $58  $823 $333 $1,318

(1) Excludes interest.
(2) Purchase obligations consist of commitments for purchases of goods and services.

(3) The table above does not reflect unrecognized tax benefits of $1,799 million and related accrued interest and penalties of
$1,215 million, the timing of which is uncertain. See Note 18 to the Consolidated and Combined Financial Statements for
additional information regarding unrecognized tax benefits, interest, and penalties.

(4) The table above does not reflect pension and postretirement benefit obligations to certain employees and former
employees. -We are obligated to make contributions to our pension plans and postretirement benefit plans; however, we are
unable to determine the amount of plan contributions due to the inherent uncertainties of obligations of this type, including
timing, interest rate charges, investment performance, and amounts of benefit payments. We expect to contribute
$85 million to pension and postretirement benefit plans in fiscal 2010, before consideration of voluntary contributions.
These plans and our estimates of future contributions and benefit payments are more fully described in Note 14 to the
Consolidated and Combined Financial Statements.

(5) Other long-term liabilities of $634 million, of which $339 million related to our ASC 460 (Guarantees) liability, are
excluded from the table above as we are unable to estimate the timing of payment for these items. See Note 12 to the
Consolidated and Combined Financial Statements for more information regarding ASC 460.

Income Tax Matters

In connection with the Separation, we entered into a Tax Sharing Agreement that generally
governs Covidien’s, Tyco Electronics’, and Tyco International’s respective rights, responsibilities, and
obligations after the distribution with respect to taxes, including ordinary course of business taxes and
taxes, if any, incurred as a result of any failure of the distribution of all of the shares of Covidien or
Tyco Electronics to qualify as a tax-free distribution for U.S. federal income tax purposes within the
meaning of Section 355 of the Code or certain internal transactions undertaken in anticipation of the
spin-offs to qualify for tax-favored treatment under the Code.

Pursuant to the Separation and Distribution Agreement and Tax Sharing Agreement, upon
Separation, we entered into certain guarantee commitments and indemnifications with Tyco
International and Covidien. Under these agreements, principally the Tax Sharing Agreement, Tyco
International, Covidien, and Tyco Electronics share 27%, 42%, and 31%, respectively, of certain
contingent liabilities relating to unresolved pre-Separation tax matters of Tyco International. The effect
of the Tax Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by Tyco
Electronics with respect to unresolved pre-Separation tax matters. Pursuant to that indemnification, we
have made similar indemnifications to Tyco International and Covidien with respect to 31% of certain
liabilities settled in cash by the companies with respect to unresolved pre-Separation tax matters. If any
of the companies responsible for all or a portion of such liabilities were to default in its payment of
costs or expenses related to any such liability, we would be responsible for a portion of the defaulting
party or parties’ obligation.
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Prior to Separation, certain of our subsidiaries filed combined tax returns with Tyco International.
Those and other of our income tax returns are periodically examined by various tax authorities. In
connection with these examinations, tax authorities, including the IRS, have raised issues and proposed
tax adjustments. Tyco International, as the U.S. income tax audit controlling party under the Tax
Sharing Agreement, is reviewing and contesting certain of the proposed tax adjustments. Amounts
related to these tax adjustments and other tax contingencies and related interest that management has
assessed under the uncertain tax position provisions of ASC 740, which relate specifically to Tyco
Electronics entities, have been recorded on the Consolidated and Combined Financial Statements. In
addition, we may be required to fund portions of Covidien and Tyco International’s tax obligations.
Estimates about these guarantees have also been recognized on the Consolidated and Combined
Financial Statements. See Note 12 to the Consolidated and Combined Financial Statements for
additional information.

In prior years, in connection with the IRS audit of various fiscal years, Tyco International
submitted to the IRS proposed adjustments to these prior period U.S. federal income tax returns
resulting in a reduction in the taxable income previously filed. The IRS accepted substantially all of the
proposed adjustments for fiscal 1997 through 2000 for which the IRS had completed its field work. On
the basis of previously accepted amendments, we have determined that acceptance of adjustments
presented for additional periods through fiscal 2005 is probable and, accordingly, have recorded them,
as well as the impacts of the adjustments accepted by the IRS, on the Consolidated and Combined
Financial Statements.

Tyco International continues to complete proposed adjustments to the remainder of its U.S. federal
income tax returns. In fiscal 2009, certain proposed adjustments to U.S. federal income tax returns
were completed by Tyco International and in connection with these adjustments, we recorded a
$97 million increase in income tax liabilities, a $10 million increase in deferred tax assets, a $60 million
increase in the receivable from Tyco International and Covidien in connection with the Tax Sharing
Agreement, and a $27 million charge to contributed surplus. In fiscal 2008, certain proposed
adjustments to U.S. federal income tax returns were completed by Tyco International and presented to
the IRS. As a result, in fiscal 2008, we recorded a $225 million decrease in income tax liabilities, a
$42 million decrease in deferred tax assets, a $140 million decrease in the receivable from Tyco
International and Covidien in connection with the Tax Sharing Agreement, a $57 million increase in the
indemnification liability to Tyco International and Covidien, and a $14 million charge to contributed
surplus. See Note 12 to the Consolidated and Combined Financial Statements for additional
information regarding the indemnification liability to Tyco International and Covidien.

In fiscal 2008, Tyco International, Covidien, and we completed and filed certain fiscal 2007 U.S.
consolidated federal and state income tax returns which included a combination of Tyco International,
Covidien, and our subsidiaries. As a result, we recorded a $66 million decrease in income tax liabilities
with a corresponding offset to the income tax receivable, a $44 million decrease in the receivable from
Tyco International and Covidien and a $42 million decrease in the payable to Tyco International and
Covidien pursuant to the Tax Sharing Agreement, a $30 million increase in contributed surplus, and a
$32 million net adjustment to other related tax accounts.

As our tax return positions continue to be updated for periods prior to Separation, additional
adjustments may be identified and recorded on the Consolidated and Combined Financial Statements.
While the final adjustments cannot be determined until the income tax return amendment process is
completed, we believe that any resulting adjustments will not have a material impact on our results of
operations, financial position, or cash flows. Additionally, adjustments may be recorded to shareholders’
equity in the future for the impact of filing final or amended income tax returns in certain jurisdictions
where those returns include a combination of Tyco International, Covidien, and/or our subsidiaries for
the periods prior to the Separation.
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During fiscal 2007, the IRS concluded its field examination of certain of Tyco International’s U.S.
federal income tax returns for the years 1997 through 2000 and issued anticipated Revenue Agent
Reports which reflect the IRS’ determination of proposed tax adjustments for the periods under audit.
Tyco International has agreed with the IRS on adjustments totaling $498 million, with an estimated
cash impact of $458 million which was paid by Tyco International during fiscal 2007. Our portion of this
payment was $163 million. It is our understanding that Tyco International has appealed other proposed
adjustments totaling approximately $1 billion and is vigorously defending its prior filed tax return
positions. Additionally, the IRS proposed civil fraud penalties against Tyco International arising from
alleged actions of former executives in connection with certain intercompany transfers of stock in 1998
and 1999. Any penalty imposed would be subject to sharing with Tyco International and Covidien under
the Tax Sharing Agreement. It is our understanding that Tyco International is vigorously opposing the
assertion of any such penalties.

It is our understanding that Tyco International has made progress during fiscal 2009 towards
resolving several of the disputed tax issues for the years 1997 through 2000 and it could reach
agreement with the IRS on these matters within the next twelve months. During the fourth quarter of
fiscal 2009, Tyco International settled a matter with the IRS concerning certain tax deductions claimed
on Tyco International’s income tax returns for the years 2001 through 2004. As a result of this
settlement, we recorded a $28 million income tax charge in the fourth quarter of fiscal 2009 to reflect
the disallowance of a portion of these deductions. The IRS continues to audit certain Tyco
International income tax returns for the years 2001 through 2004.

We continue to believe that the amounts recorded on our Consolidated and Combined Financial
Statements relating to the matters discussed above are appropriate. However, the ultimate resolution is
uncertain and could result in a material impact to our results of operations, financial position, or cash
flows.

Legal Matters

In the ordinary course of business, we are subject to various legal proceedings and claims,
including patent infringement claims, antitrust claims, product liability matters, environmental matters,
employment disputes, disputes on agreements, and other commercial disputes. Management believes
that these legal proceedings and claims likely will be resolved over an extended period of time.
Although it is not feasible to predict the outcome of these proceedings, based upon our experience,
current information, and applicable law, we do not expect that these proceedings will have a material
adverse effect on our results of operations, financial position, or cash flows. However, one or more of
the proceedings could have a material adverse effect on our results of operations, financial position, or
cash flows in a future period. See “Part I. Item 3. Legal Proceedings” and Note 15 to the Consolidated
and Combined Financial Statements for further information regarding legal proceedings.

As previously reported, prior to the Separation Tyco International and certain of its former
directors and officers were named as defendants in over 40 purported securities class action lawsuits,
including ERISA-related litigation. As a part of the Separation and Distribution Agreement, any
existing or potential liabilities related to the securities actions were allocated among Tyco International,
Covidien, and us. We are responsible for 31% of potential liabilities that may arise upon the resolution
of the remaining pending litigation. If Tyco International or Covidien were to default on their
obligation to pay their allocated share of these liabilities, however, we would be required to pay
additional amounts. Subject to the terms and conditions of the Separation and Distribution Agreement,
Tyco International manages and controls all the legal matters related to the shared contingent
liabilities, including the defense or settlement thereof, subject to certain limitations. The liability
sharing provisions regarding these securities actions are set forth in the Separation and Distribution
Agreement among Tyco International, Covidien, and us.
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Class Action Settlement

As previously reported, Tyco International settled 32 of the purported securities class action
lawsuits arising from the actions alleged to have been taken by its prior management. All legal
contingencies that could have affected the final order approving the settlement expired on February 21,
2008. The settlement did not resolve all securities cases. Additional settlements of remaining securities
actions have been reached subsequently as discussed below. As of the opt-out deadline for the
settlement, Tyco International received opt-out notices from individuals and entities totaling
approximately 4% of the shares owned by class members. A number of these individuals and entities
filed actions separately against Tyco International and/or Tyco International, Covidien, and us, all of
which have been settled subsequently as discussed below. See “Part I. Item 3. Legal Proceedings” and
Note 15 to the Consolidated and Combined Financial Statements for additional information about
these proceedings.

In fiscal 2007, we were allocated a charge from Tyco International of $922 million for the class
action settlement, for which no tax benefit was available. In addition, in fiscal 2007, we were allocated
$35 million of income relating to Tyco International’s expected recovery of certain costs from insurers.
The net charge of $887 million was recorded on the Consolidated and Combined Statement of
Operations as pre-Separation litigation charges, net. The portion allocated to us was consistent with the
sharing percentage included in the Separation and Distribution Agreement. Tyco International placed
funds in escrow for the benefit of the class. The escrow account earned interest that was payable to the
class. In addition, interest was accrued on the class action settlement liability.

The finalization of the class action settlement in February 2008 resulted in the extinguishment of
our class action settlement liability of $3,020 million, interest in the escrow of $936 million, and class
action settlement receivable of $2,084 million from the Consolidated Balance Sheet in fiscal 2008. The
finalization of the settlement resulted in a decrease to cash flows from operating activities and an
increasec to cash flows from investing activities during fiscal 2008. It did not affect the cash balance on
the Consolidated Balance Sheet because we had previously fully funded our portion of the class action
settlement into an escrow account intended to be used to settle the liability, as mentioned above.

Settlement of Securities Proceedings Not Covered by the Class Action Settlement

In fiscal 2008, Tyco International settled securities litigation captioned New Jersey v. Tyco
International Ltd., et al. and Ballard v. Tyco International Ltd., et al. for $73 million and $36 million,
respectively. Pursuant to the sharing formula in the Separation and Distribution Agreement, we
recorded charges of $34 million, for which no tax benefit was available, in fiscal 2008. In addition, we
recorded income of $12 million in fiscal 2008 related to Tyco International’s recovery of certain costs
from insurers.

During the first quarter of fiscal 2009, we, Tyco International, and Covidien entered into definitive
agreements to settle actions captioned Hess v. Tyco International Ltd., et al. and Sciallo v. Tyco
International Ltd., et al. and an opt-out case brought by the Commonwealth of Massachusetts Pension
Reserves Investment Management Board. Pursuant to the sharing formula in the Separation and
Distribution Agreement, we recorded charges of $9 million, for which no tax benefit was available.

During the second quarter of fiscal 2009, we, Tyco International, and Covidien settled opt-out
cases with Franklin Mutual Advisers, LLC and related plaintiffs and the Public Employees’ Retirement
Association of Colorado. Pursuant to the sharing formula, we recorded charges of $19 million, for
which no tax benefit was available. Additionally, we recorded reserves totaling $375 million
representing the best estimate of probable loss for the remaining securities litigation claims subject to
the Separation and Distribution Agreement, including remaining opt-out cases and cases arising under
ERISA. As a result, we recorded a pre-tax charge in the second quarter of fiscal 2009 of $116 million
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for our share of the reserves. Upon final settlement of the ERISA cases in the fourth quarter of fiscal
2009, we recorded a $25 million tax benefit. There were no tax benefits attributable for the other cases.

During the third quarter of fiscal 2009, we, Tyco International, and Covidien settled five of the
remaining opt-out cases for $199 million. Pursuant to the sharing formula, our share of the settlement
amounts was $62 million. As we had previously established reserves for these opt-out cases during the
second quarter of fiscal 2009, the settlements did not impact our Consolidated and Combined
Statement of Operations.

During the fourth quarter of fiscal 2009, we, Tyco International, and Covidien settled for a total of
$70 million eight consolidated class actions brought under ERISA against Tyco International and
certain of its current and former employees, officers and directors. Pursuant to the sharing formula, our
share of the settlement amount was $22 million. Also, during the fourth quarter of fiscal 2009, we, Tyco
International, and Covidien agreed to settle the remaining opt-out case for $2 million. Pursuant to the
sharing formula, our share of the settlement amount was $1 million. As we had previously established
reserves for these consolidated actions and this opt-out case during the second quarter of fiscal 2009,
the settlements did not impact our Consolidated and Combined Statement of Operations. Only three of
the securities cases remain outstanding.

Matters Related to Our Former Wireless Systems Business

Certain liabilities and contingencies related to our former Wireless Systems business were retained
by us when this business was sold in the third quarter of fiscal 2009. These include certain retained
liabilities related to the State of New York contract and a contingent purchase price commitment
related to the acquisition of Com-Net by the Wireless Systems business in 2001. See additional
information below. Also, see Note 5 to the Consolidated and Combined Financial Statements for
additional information regarding the divestiture of the Wireless Systems business.

State of New York Contract

On September 19, 2005, we were awarded a twenty-year lease contract with the State of New York
to construct, operate, and maintain a statewide wireless communications network for use by state and
municipal first responders. On August 29, 2008, we were served by the State with a default notice
related to the first regional network, pursuant to the contract. Under the terms of the contract, we had
45 days to rectify the purported deficiencies noted by the State. On October 16, 2008, we informed the
State that all technical deficiencies had been remediated and the system was operating in accordance
with the contract specifications and certified the system ready for testing. The State conducted further
testing during November and December 2008. On January 15, 2009, the State notified us that, in the
State’s opinion, we had not fully remediated the issues cited by the State and it had determined that we
were in default of the contract and that it had exercised its right to terminate the contract. The State
contends that it has the right under the contract to recoup costs incurred by the State in conjunction
with the implementation of the network, and as a result of this contention, on January 16, 2009, the
State drew down $50 million against an irrevocable standby letter of credit funded by us. The State has
the ability to draw up to an additional $50 million against the standby letter of credit, although we
dispute that the State has any basis to do so.

On February 13, 2009, we filed a claim in the New York Court of Claims, seeking over
$100 million in damages, and alleging a number of causes of action, including breach of contract, unjust
enrichment, defamation, conversion, breach of the covenant of good faith and fair dealing, the
imposition of a constructive trust, and seeking a declaration that the State terminated the contract “for
convenience.” On September 25, 2009, the Court granted the State’s motion to dismiss all counts of the
complaint, with the exception of the breach of contract claims. On November 16, 2009, the State filed
an answer to the complaint and counterclaim. The counterclaim asserts a claim for breach of contract
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and alleges that the State has incurred damages in excess of $275 million. We believe that the
counterclaim is without merit and intend to vigorously pursue our claims in this matter. The parties are
now proceeding with discovery.

As a result of these actions, in the first quarter of fiscal 2009, we recorded pre-tax charges totaling
$111 million associated with this contract. These charges are reflected in income (loss) from
discontinued operations on the Consolidated and Combined Statement of Operations as a result of our
sale of the Wireless Systems business. See Note 5 to the Consolidated and Combined Financial
Statements for further discussion of discontinued operations and the sale of the Wireless Systems
business. The charges included an impairment charge of $61 million to write-off all costs incurred in
constructing the network as well as a charge equal to the amount drawn by the State against the
standby letter of credit of $50 million. The assets related to the impairment charge were previously
reflected primarily as inventory on the Consolidated Balance Sheet. We have not recognized any
revenue related to the lease contract.

Com-Net

At September 25, 2009, we had a contingent purchase price commitment of $80 million related to
our fiscal 2001 acquisition of Com-Net. This represents the maximum amount payable to the former
shareholders of Com-Net only after the construction and installation of a communications system for
the State of Florida is finished and the State of Florida has approved the system based on the
guidelines set forth in the contract. Under the terms of the purchase and sale agreement, we do not
believe we have any obligation to the sellers. However, the sellers have contested our position and
initiated a lawsuit in June 2006 in the Court of Common Pleas in Allegheny County, Pennsylvania,
which is in the motion pleading and discovery phase. A liability for this contingency has not been
recorded on the Consolidated and Combined Financial Statements as we do not believe that any
payment is probable or estimable at this time.

Off-Balance Sheet Arrangements

Certain of our segments have guaranteed the performance of third parties and provided financial
guarantees for uncompleted work and financial commitments. The terms of these guarantees vary with
end dates ranging from fiscal 2010 through the completion of such transactions. The guarantees would
be triggered in the event of nonperformance, and the potential exposure for nonperformance under the
guarantees would not have a material effect on our results of operations, financial position, or cash
flows.

In disposing of assets or businesses, we often provide representations, warranties, and/or
indemnities to cover various risks including unknown damage to the assets, environmental risks
involved in the sale of real estate, liability for investigation and remediation of environmental
contamination at waste disposal sites and manufacturing facilities, and unidentified tax liabilities and
legal fees related to periods prior to disposition. We do not have the ability to estimate the potential
liability from such indemnities because they relate to unknown conditions. However, we have no reason
to believe that these uncertainties would have a material adverse effect on our results of operations,
financial position, or cash flows.

As of September 25, 2009, we had outstanding letters of credit and letters of guarantee in the
amount of $395 million, of which $50 million was related to our contract with the State of New York.
See Note 15 to the Consolidated and Combined Financial Statements for additional information
regarding the State of New York contract.

We have recorded liabilities for known indemnifications included as part of environmental
liabilities. See Note 15 to the Consolidated and Combined Financial Statements for a discussion of
these liabilities.
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In the normal course of business, we are liable for contract completion and product performance.
In the opinion of management, except for the charges related to the contract with the State of New
York discussed below, such obligations will not significantly affect our results of operations, financial
position, or cash flows.

As disclosed in Note 15 to the Consolidated and Combined Financial Statements, in January 2009,
the State of New York drew down $50 million against an irrevocable standby letter of credit funded by
us. As a result, we recorded a pre-tax charge equal to the draw. The State has the ability to draw up to
an additional $50 million against the standby letter of credit which could result in additional charges
and could have a material adverse effect on our results of operations, financial position, and cash flows.

Pursuant to the Separation and Distribution Agreement and Tax Sharing Agreement, upon
Separation, we entered into certain guarantee commitments and indemnifications with Tyco
International and Covidien. Under these agreements, principally the Tax Sharing Agreement, Tyco
International, Covidien, and Tyco Electronics share 27%, 42%, and 31%, respectively, of certain
contingent liabilities relating to unresolved pre-Separation tax matters of Tyco International. The effect
of the Tax Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by us with
respect to unresolved pre-Separation tax matters. Pursuant to that indemnification, we have made
similar indemnifications to Tyco International and Covidien with respect to 31% of certain liabilities
settled in cash by the companies with respect to unresolved pre-Separation tax matters. If any of the
companies responsible for all or a portion of such liabilities were to default in its payment of costs or
expenses related to any such liability, we would be responsible for a portion of the defaulting party or
parties’ obligation. These arrangements have been valued upon our separation from Tyco International
in accordance with ASC 460 and, accordingly, liabilities amounting to $339 million were recorded on
the Consolidated Balance Sheet at September 25, 2009. See Notes 12 and 15 to the Consolidated and
Combined Financial Statements for additional information.

We generally record estimated product warranty costs at the time of sale. See Note 12 to the
Consolidated and Combined Financial Statements for further information regarding estimated product
warranty.

Critical Accounting Policies and Estimates

The preparation of the Consolidated and Combined Financial Statements in conformity with
GAAP requires management to use judgment in making estimates and assumptions that affect the
reported amounts of assets and liabilities, disclosure of contingent assets and liabilities, and the
reported amounts of revenue and expenses. Our significant accounting policies are summarized in
Note 2 to the Consolidated and Combined Financial Statements. The following noted accounting
policies are based on, among other things, judgments and assumptions made by management that
include inherent risks and uncertainties. Management’s estimates are based on the relevant information
available at the end of each period.

Revenue Recognition

Our revenue recognition policies are in accordance with ASC 605 (Revenue Recognition) and SEC
Staff Accounting Bulletin Nos. 101 and 104,

Our revenues are generated principally from the sale of our products. Revenue from the sale of
products is recognized at the time title and the risks and rewards of ownership pass to the customer.
This generally occurs when the products reach the free-on-board shipping point, the sales price is fixed
and determinable, and collection is reasonably assured. For those items where title has not yet
transferred, we have deferred the recognition of revenue. A reserve for estimated returns is established
at the time of sale based on historical return experience and is recorded as a reduction of sales. Other
allowances include customer quantity and price discrepancies. A reserve for other allowances is
established at the time of sale based on historical experience and is recorded as a reduction of sales.
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Contract sales for construction related projects are recorded primarily on the
percentage-of-completion method. Profits recognized on contracts in process are based upon estimated
contract revenue and related cost to complete. Percentage-of-completion is measured based on the
ratio of actual costs incurred to total estimated costs. Revisions in cost estimates as contracts progress
have the effect of increasing or decreasing profits in the current period. Provisions for anticipated
losses are made in the period in which they first become determinable. Contract sales for construction
related projects are generated primarily within our Undersea Telecommunications segment.

Inventories

Inventories are recorded at the lower of cost or market value, except for inventoried costs which
are costs incurred in the performance of long-term contracts primarily by our Undersea
Telecommunications segment. Provisions for slow moving and obsolete inventory are made based upon
product demand and historical experience. Should future product demand change, existing inventory
could become slow moving or obsolete and provisions would be increased accordingly.

Goodwill and Other Intangible Assets

Intangible assets acquired include both those that have a determinable life and residual goodwill.
Intangible assets with a determinable life include primarily intellectual property consisting of patents,
trademarks, and unpatented technology with estimates of recoverability ranging from 1 to 50 years that
are amortized on a straight-line basis. An evaluation of the remaining useful life of intangible assets
with a determinable life is performed on a periodic basis and when events and circumstances warrant
an evaluation. We assess intangible assets with a determinable life for impairment consistent with our
policy for assessing other long-lived assets. Goodwill is assessed for impairment separately from other
intangible assets with a determinable life by comparing the carrying value of each reporting unit to its
fair value on the first day of the fourth quarter of each year or whenever we believe a triggering event
requiring a more frequent assessment has occurred. In making this assessment, management relies on a
number of factors including operating results, business plans, economic projections, anticipated future
cash flows, transactions, and market place data. There are inherent uncertainties related to these
factors and management’s judgment in applying them to the analysis of goodwill impairment.

When testing for goodwill impairment, we follow the guidance prescribed in ASC 350-20
(Intangibles—Goodwill and Other: Goodwill). First, we perform a step I goodwill impairment test to
identify a potential impairment. In doing so, we compare the fair value of a reporting unit with its
carrying amount. If the carrying amount of a reporting unit exceeds its fair value, goodwill may be
impaired and a step II goodwill impairment test is performed to measure the amount of any
impairment loss. In the step II goodwill impairment test, we compare the implied fair value of
reporting unit goodwill with the carrying amount of that goodwill. If the carrying amount of reporting
unit goodwill exceeds its fair value, an impairment loss is recognized in an amount equal to the excess.
The implied fair value of goodwill is determined in the same manner that the amount of goodwill
recognized in a business combination is determined. We allocate the fair value of a reporting unit to all
of the assets and liabilities of that unit, including intangible assets, as if the reporting unit had been
acquired in a business combination. Any excess of the value of a reporting unit over the amounts
assigned to its assets and liabilities is the implied fair value of goodwill.

Estimates about fair value used in the step I goodwill impairment tests have been calculated using
an income approach based on the present value of future cash flows of each reporting unit. The
income approach has been supported by additional transaction and guideline analyses. These
approaches incorporate a number of assumptions including future growth rates, discount factors, and
income tax rates in assessing fair value. Changes in economic and operating conditions impacting these
assumptions could result in goodwill impairments in future periods.
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Income Taxes

In determining income for financial statement purposes, we must make certain estimates and
judgments. These estimates and judgments affect the calculation of certain tax liabilities and the
determination of the recoverability of certain of the deferred tax assets, which arise from temporary
differences between the tax and financial statement recognition of revenue and expense.

In evaluating our ability to recover our deferred tax assets, we consider all available positive and
negative evidence including our past operating results, the existence of cumulative losses in the most
recent years, and our forecast of future taxable income. In estimating future taxable income, we
develop assumptions including the amount of future state, federal, and international pre-tax operating
income, the reversal of temporary differences, and the implementation of feasible and prudent tax
planning strategies. These assumptions require significant judgment about the forecasts of future
taxable income and are consistent with the plans and estimates we are using to manage the underlying
businesses.

We currently have recorded significant valuation allowances that we intend to maintain until it is
more likely than not the deferred tax assets will be realized. Our income tax expense recorded in the
future will be reduced to the extent of decreases in our valuation allowances. The realization of our
remaining deferred tax assets is primarily dependent on future taxable income in the appropriate
jurisdiction. Any reduction in future taxable income including any future restructuring activities may
require that we record an additional valuation allowance against our deferred tax assets. An increase in
the valuation allowance would result in additional income tax expense in such period and could have a
significant impact on our future earnings. Prior to September 26, 2009, if a change in a valuation
allowance occurred, which was established in connection with an acquisition, the adjustment of such
allowance may have affected goodwill rather than the income tax provision. Subsequent to the adoption
of the business combination provisions of ASC 805 (Business Combinations) on September 26, 2009,
any changes in a valuation allowance that was established in connection with an acquisition, regardless
of when the acquisition occurred, will be reflected in the income tax provision.

Changes in tax laws and rates also could affect recorded deferred tax assets and liabilities in the
future. Management is not aware of any such changes that would have a material effect on our results
of operations, financial position, or cash flows.

In addition, the calculation of our tax liabilities includes estimates for uncertainties in the
application of complex tax regulations across multiple global jurisdictions where we conduct our
operations. Under the uncertain tax position provisions of ASC 740 (Income Taxes), we recognize
liabilities for tax as well as related interest for issues in the U.S. and other tax jurisdictions based on
our estimate of whether, and the extent to which, additional taxes and related interest will be due.
These tax liabilities and related interest are reflected net of the impact of related tax loss carryforwards
as such tax loss carryforwards will be applied against these tax liabilities and will reduce the amount of
cash tax payments due upon the eventual settlement with the tax authorities. These estimates may
change due to changing facts and circumstances; however, due to the complexity of these uncertainties,
the ultimate resolution may result in a settlement that differs from our current estimate of the tax
liabilities and related interest. Further, management has reviewed with tax counsel the issues raised by
certain taxing authorities and the adequacy of these recorded amounts. If our current estimate of tax
and interest liabilities is less than the ultimate settlement, an additional charge to income tax expense
may result. If our current estimate of tax and interest liabilities is more than the ultimate settlement,
income tax benefits may be recognized. Substantially all of these tax liabilities and related interest are
recorded in income taxes on the Consolidated Balance Sheet as payment is not expected within one
year.
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Pension and Postretirement Benefit

Our pension expense and obligations are developed from actuarial assumptions. Two critical
assumptions in determining pension expense and obligations are the discount rate and expected
long-term return on plan assets. We evaluate these assumptions at least annually. Other assumptions
reflect demographic factors such as retirement, mortality, and turnover and are evaluated periodically
and updated to reflect our actual experience. Actual results may differ from actuarial assumptions. The
discount rate represents the market rate for high-quality fixed income investments and is used to
calculate the present value of the expected future cash flows for benefit obligations to be paid under
our pension plans. A decrease in the discount rate increases the present value of pension benefit
obligations. A 25 basis point decrease in the discount rate would increase our present value of pension
obligations by $110 million, while a 25 basis point increase in the discount rate would decrease our
present value of pension obligations by $105 million. We consider the current and expected asset
allocations of our pension plans, as well as historical and expected long-term rates of return on those
types of plan assets, in determining the expected long-term rate of return on plan assets. During fiscal
2008, our Investment Committee made the decision to change the target asset allocation of the U.S.
Plans’ Master Trust from 60% equity and 40% fixed income to 30% equity and 70% fixed income in an
effort to better align asset risk with the anticipated payment of benefit obligations. The target asset
allocation transition began in fiscal 2008. As a result of economic conditions during 2009, we have
slowed the transition of the Master Trust asset allocation change. Asset reallocation will continue over
a multi-year period based on the funded status of the U.S. Plans’ Master Trust. A 50 basis point
decrease in the expected long-term return on plan assets would increase our pension expense by
$9 million, while a 50 basis point increase in the expected long-term return on plan assets would
decrease our pension expense by $9 million.

Share-Based Compensation

Under ASC 718 (Compensation—Stock Compensation), we determine the fair value of share
awards on the date of grant using the Black-Scholes-Merton valuation model. The Black-Scholes-
Merton model requires certain assumptions that involve judgment. Such assumptions are the expected
share price volatility, expected annual dividend yield, expected life of options, and risk-free interest
rate. (See Note 23 to the Consolidated and Combined Financial Statements for additional information
related to share-based compensation.) An increase in the volatility of the Company’s stock will increase
the amount of compensation expense on new awards. An increase in the holding period of options will
also cause an increase in compensation expense. Dividend yields and risk-free interest rates are less
difficult to estimate, but an increase in the dividend yield will cause a decrease in expense and an
increase in the risk-free interest rate will increase compensation expense.

Accounting Pronouncements
Recently Adopted Accounting Pronouncements

In June 2009, the Financial Accounting Standards Board (“FASB”) issued the Accounting
Standards Codification (“ASC”) to serve as the single source of authoritative GAAP. We adopted the
ASC in the fourth quarter of fiscal 2009. Adoption did not have an impact on our Consolidated and
Combined Financial Statements.

In May 2009, the FASB issued guidance in ASC 855 (Subsequent Events). ASC 855 establishes
general standards for accounting and disclosure of events occurring subsequent to the balance sheet
date but prior to issuance of the financial statements. We adopted ASC 855 in the third quarter of
fiscal 2009. See Note 26 to the Consolidated and Combined Financial Statements for the required
disclosures related to subsequent events.

In March 2008, the FASB issued updates to guidance in ASC 815 (Derivatives and Hedging),
amending and expanding the disclosure requirements related to the use of derivative instruments and
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hedging activities to provide improved transparency into the uses and financial statement impact of
derivative instruments and hedging activities. The new disclosure provisions of ASC 815 were adopted
by us in the second quarter of fiscal 2009. See Note 13 to the Consolidated and Combined Financial
Statements for the required disclosures related to derivative instruments and hedging activities.

In March 2007, the FASB issued guidance in ASC 715-60 (Compensation—Retirement Benefits:
Defined Benefit Plans—Other Postretirement) related to the accounting for collateral assignment split-
dollar life insurance arrangements. We adopted the guidance in ASC 715-60 in the first quarter of fiscal
2009. Accordingly, we recognized accrued and other current liabilities of $1 million and other liabilities
of $4 million on our Consolidated Balance Sheet at the beginning of the first quarter of fiscal 2009
with a corresponding decrease in the opening balance of accumulated deficit of $5 million.

In September 2006, the FASB issued guidance in ASC 820 (Fair Value Measurements and
Disclosures) that defines fair value, establishes a framework for measuring fair value, expands
disclosure about fair value measurements, and introduces the fair value option for certain financial
assets and liabilities. ASC 820 was adopted by us in the first quarter of fiscal 2009. We did not elect to
value any existing assets or liabilities at fair value upon adoption, nor did we apply the fair value option
to any eligible assets acquired or liabilities incurred during the quarter. We will adopt the non-financial
asset and liability fair value provisions in fiscal 2010. See Note 16 to the Consolidated and Combined
Financial Statements for additional information related to fair value measurements.

In September 2006, the FASB issued guidance in ASC 715 (Compensation—Retirement Benefits)
that requires that employers recognize the funded status of defined benefit pension and other
postretirement benefit plans as a net asset or liability on the balance sheet and recognize as a
component of other comprehensive income, net of tax, the gains or losses and prior service costs or
credits that arise during the period but are not recognized as a component of net periodic benefit cost.
Under ASC 715, companies are required to measure plan assets and benefit obligations as of their
fiscal year end. We adopted the presentation requirements of ASC 715 on September 28, 2007 and the
measurement date provisions in the fourth quarter of fiscal 2009. As a result of the change in
measurement date, we recorded a charge of $7 million to accumulated deficit. See Note 14 to the
Consolidated and Combined Financial Statements for additional information related to the change in
measurement date provisions.

Recently Issued Accounting Pronouncements

In June 2009, the FASB issued updates to guidance in ASC 810 (Consolidation) that address
accounting for variable interest entities. These updates to ASC 810 are effective for us in the first
quarter of fiscal 2011. We are currently assessing the impact that adoption will have on our results of
operations, financial position, or cash flows.

In April 2009 and December 2007, the FASB issued guidance in ASC 805 (Business
Combinations). ASC 805 addresses the recognition and accounting for identifiable assets acquired,
liabilities assumed, and noncontrolling interests in business combinations. ASC 805 is effective for us in
the first quarter of fiscal 2010. Adoption is not expected to have a material impact on our results of
operations, financial position, or cash flows.

In December 2008, the FASB issued updates to the guidance in ASC 715 (Compensation—
Retirement Benefits) that enhance disclosures regarding assets in defined benefit pension or other
postretirement plans. The updates to ASC 715 are effective for us in the fourth quarter of fiscal 2010.
We are currently assessing the impact that adoption will have on our Consolidated and Combined
Financial Statements.

In December 2007, the FASB issued updates to guidance in ASC 810 (Consolidation) that address
the accounting and reporting framework for minority interests by a parent company. These updates to
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ASC 810 are effective for us in the first quarter of fiscal 2010. Adoption is not expected to have a
material impact on our results of operations, financial position, or cash flows.
Forward-Looking Information

Certain statements in this report are “forward-looking statements” within the meaning of the U.S.
Private Securities Litigation Reform Act of 1995. These statements are based on our management’s
beliefs and assumptions and on information currently available to our management. Forward-looking
statements include, among others, the information concerning our possible or assumed future results of
operations, business strategies, financing plans, competitive position, potential growth opportunities,
potential operating performance improvements, the effects of competition, and the effects of future
legislation or regulations. Forward-looking statements include all statements that are not historical facts
and can be identified by the use of forward-looking terminology such as the words “believe,” “expect,”

“plan,” “intend,” “anticipate,” “estimate,” “predict,” “potential,” “continue,” “may,” “should,” or the

negative of these terms or similar expressions.

Forward-looking statements involve risks, uncertainties and assumptions. Actual results may differ
materially from those expressed in these forward-looking statements. You should not put undue
reliance on any forward-looking statements. We do not have any intention or obligation to update
forward-looking statements after we file this report except as required by law.

The following risks, which are described in greater detail in “Part I. Item 1A. Risk Factors” of our
Annual Report on Form 10-K for the fiscal year ended September 25, 2009 filed with the SEC, could
also cause our results to differ materially from those expressed in forward-looking statements:

* Current and future conditions in the global economy and global capital and credit markets, and
cyclical industry conditions;

* Conditions affecting demand for products in the industries we serve, particularly the automotive
industry and the telecommunications, computer, and consumer electronics industries;

* Competition and pricing pressure;

* Risk of future goodwill impairment;

* Market acceptance of new product introductions and product innovations and product life cycles;
* Financial condition and consolidation of customers and vendors;

¢ Raw material availability, quality, and cost;

* Fluctuations in foreign currency exchange rates;

* Declines in the market value of our pension plans’ investment portfolios;
* Reliance on third party suppliers;

* Our ability to attract and retain highly qualified personnel;

¢ Risks associated with future acquisitions and divestitures;

* Global risks of political, economic, and military instability;

* Risks related to compliance with current and future environmental and other laws and
regulations;

* Our ability to protect our intellectual property rights;
* Risks of litigation;
* Our ability to operate within the limitations imposed by our debt instruments;

* Risks relating to our Separation on June 29, 2007 from Tyco International Ltd.;
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¢ The possible effects on us of various U.S. and non-U.S. legislative proposals and other initiatives
that, if adopted, could materially increase our worldwide corporate effective tax rate and
negatively impact our U.S. government contracts business;

* Various risks associated with being a Swiss corporation;
» The impact of fluctuations in the market price of our shares; and
* The impact of certain provisions of our articles of association on unsolicited takeover proposals.

There may be other risks and uncertainties that we are unable to predict at this time or that we
currently do not expect to have a material adverse effect on our business.

QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

In the normal course of business, our financial position is routinely subject to a variety of risks,
including market risks associated with interest rate and currency movements on outstanding debt and
non-U.S. Dollar denominated assets and liabilities and commodity price movements. We utilize
established risk management policies and procedures in executing derivative financial instrument
transactions to manage a portion of these risks.

We do not execute transactions or hold derivative financial instruments for trading or speculative
purposes. Counterparties to derivative financial instruments are limited to major financial institutions
with at least an A/A2 long-term debt rating. There is no significant concentration of exposures with any
one counterparty.

Foreign Currency Exposures

As part of managing the exposure to changes in foreign currency exchange rates, we use foreign
exchange forward and swap contracts. The objective is to minimize impacts to cash flows and
profitability due to changes in foreign currency exchange rates on intercompany transactions, accounts
receivable, accounts payable, and other cash transactions. A 10% appreciation of the U.S. Dollar from
the September 25, 2009 market rates would decrease the unrealized value of our forward contracts by
$2 million, while a 10% depreciation of the U.S. Dollar would increase the unrealized value of our
forward contracts by $2 million. A 10% appreciation of the U.S. Dollar from the September 26, 2008
market rates would have increased the unrealized value of our forward contracts by $95 million, while a
10% depreciation of the U.S. Dollar would have decreased the unrealized value of our forward
contracts by $116 million. Such gains or losses on these contracts would be generally offset by the gains
or losses on the revaluation or settlement of the underlying transactions.

Interest Rate Exposures

We issue debt, from time to time, in capital and money markets to fund our operations. Such
borrowings can result in interest rate exposure. To manage the interest rate exposure and to minimize
overall interest cost, we have used, and may in the future use, interest rate swaps to convert a portion
of fixed-rate debt into variable rate debt (fair value hedges) and/or convert a portion of variable rate
debt into fixed-rate debt (cash flow hedges). During fiscal 2009, we terminated interest rate swaps
designated as fair value hedges on $300 million principal amount of our 6.55% senior notes and
$200 million principal amount of our 6.00% senior notes that had been outstanding as of
September 26, 2008. See Note 13 to the Consolidated and Combined Financial Statements for
additional information on the termination of the interest rate swaps. At September 25, 2009, we had no
floating rate debt outstanding. Based on our floating rate debt balance of $1,147 million at
September 26, 2008, an increase in the levels of the U.S. Dollar interest rates by 0.5%, with all other
variables held constant, would have resulted in an increase of annual interest expense of approximately
$6 million.
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Commodity Exposures

Our worldwide operations and product lines may expose us to risks from fluctuations in commodity
prices. To limit the effects of fluctuations in the future market price paid and related volatility in cash
flows, we have used and may use in the future forward and option contracts. We continually evaluate
the commodity market with respect to our forecasted usage requirements over the next twelve to
twenty-four months and periodically enter into commodity forward or option contracts in order to
hedge a portion of usage requirements over that period. At September 25, 2009 and September 26,
2008, our commodity hedges, which related to purchases of gold, were in a gain position of $1 million
and $2 million, respectively, and had a notional value of $29 million and $21 million, respectively. A
10% appreciation of the price of a troy ounce of gold from the September 25, 2009 prices would
increase the unrealized value of our forward contracts by $3 million, while a 10% depreciation of prices
would decrease the unrealized value of our forward contracts by $3 million. A 10% appreciation of the
price of a troy ounce of gold from the September 26, 2008 prices would have increased the unrealized
value of our forward contracts by $2 million, while a 10% depreciation of prices would have decreased
the unrealized value of our forward contracts by $2 million.

See Note 13 to the Consolidated and Combined Financial Statements for additional information
on financial instruments.

CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURES

None.

CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our chief executive officer and chief financial officer,
evaluated the effectiveness of our disclosure controls and procedures (as defined in Rule 13a-15(¢)
under the Exchange Act) as of September 25, 2009. Based on that evaluation, our chief executive
officer and chief financial officer concluded that our disclosure controls and procedures were effective
as of September 25, 2009.

Management’s Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over
financial reporting (as defined in Rule 13a-15(f) under the Exchange Act). Management, with the
participation of our chief executive officer and chief financial officer, evaluated the effectiveness of our
internal control over financial reporting based on the framework in Internal Control—Integrated
Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based
on this evaluation, management has concluded our internal control over financial reporting was
effective as of September 25, 2009.

Because of its inherent limitations, internal control over financial reporting may not prevent or
detect misstatements. Also, projections of any evaluation of effectiveness to future periods are subject
to the risk that controls may become inadequate because of changes in conditions, or that the degree
of compliance with policies and procedures may deteriorate.

Deloitte & Touche LLP, an independent registered public accounting firm, has issued an attestation
report on our internal control over financial reporting as of September 25, 2009, which is included in
this Annual Report.
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Remediation of Material Weakness in Internal Control Over Financial Reporting

A material weakness is a deficiency, or combination of deficiencies, in internal control over
financial reporting, such that there is a reasonable possibility that a material misstatement of the
Company’s annual or interim financial statements will not be prevented or detected on a timely basis.

We previously disclosed a material weakness in our internal control over financial reporting
relating to accounting for income taxes in our Annual Report on Form 10-K/A for the fiscal year ended
September 26, 2008 and our information statement filed as Exhibit 99.1 to our Current Report on
Form 8-K on June 8, 2007. Subsequent to the filing of our combined financial statements for fiscal
2006, 2005, and 2004 in the initial filing of our registration statement with the SEC, we determined that
our combined financial statements contained certain errors. The errors primarily resulted from the
process of carving out certain income tax accounts from Tyco International’s consolidated financial
statements and related information. We substantially relied upon the processes at Tyco International to
prepare our carve-out accounts for income taxes. We determined that certain of those tax processes
utilized by Tyco International in determining certain carve out amounts for income taxes did not
operate at a sufficient level of precision relative to our materiality for us to ensure that the carve-out
accounts were materially correct. We also determined that we did not have sufficient control processes
in place to ensure that the information provided by Tyco International was complete and accurate and
concluded that the absence of these control processes was a material weakness in our internal control
over financial reporting relating to income taxes.

We enhanced our tax accounting resources and capabilities to remediate the material weakness
indicated above, and implemented new control processes and procedures during fiscal 2007 and 2008.
Improvements to our control processes included the following:

* We implemented appropriately designed processes and controls and instituted muiti-level
management reviews.

* We completed analysis and reconciliation of our tax accounts and recorded necessary
adjustments while implementing sustainable reconciliation processes to ensure continued
accuracy of these accounts.

* We enhanced policies and procedures relating to tax account reconciliation and analysis.

* We expanded tax accounting resources at both the corporate and regional levels with personnel
experienced in accounting for income taxes in accordance with U.S. GAAP.

* We conducted training for both existing and newly hired tax accountants along with other
accounting and finance personnel who are responsible for analyzing, documenting and
accounting for taxes in their jurisdiction.

* We increased accountability for accounting for income taxes by recording tax accounting at the
legal entity, developed and communicated clear responsibilities and expectations, and
implemented a multi-level review process.

* We invested in additional information systems to improve control around newly implemented
processes and enable more effective review.

These processes have been operating for a sufficient period of time, and we have determined that
they are operating effectively. As a result of these improvements in our control processes, we believe
that the material weakness has been remediated.

Changes in Internal Control Over Financial Reporting

Except for the remediation of the material weakness discussed above, during the quarter ended
September 25, 2009, there were no changes in our internal control over financial reporting that have
materially affected, or are reasonably likely to materially affect, our internal control over financial
reporting.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Shareholders of Tyco Electronics Ltd.:

We have audited the accompanying consolidated balance sheets of Tyco Electronics Ltd. and
subsidiaries (the “Company”) as of September 25, 2009 and September 26, 2008 and the related
consolidated and combined statements of operations, equity, and cash flows for each of the three years
in the period ended September 25, 2009. Our audits also included the financial statement schedule
listed in the Index at Item 15. These financial statements and financial statement schedule are the
responsibility of the Company’s management. Our responsibility is to express an opinion on the
financial statements and financial statement schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether the financial statements are free of material misstatement. An
audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We
believe that our audits provide a reasonable basis for our opinion.

In our opinion, such consolidated and combined financial statements present fairly, in all material
respects, the financial position of the Company as of September 25, 2009 and September 26, 2008 and
the results of its operations and its cash flows for each of the three years in the period ended
September 25, 2009, in conformity with accounting principles generally accepted in the United States of
America. Also, in our opinion, such financial statement schedule, when considered in relation to the
basic consolidated and combined financial statements taken as a whole, presents fairly, in all material
respects, the information set forth therein.

As discussed in Note 1 to the consolidated and combined financial statements, prior to its
separation from Tyco International Ltd. (“Tyco International”), the Company was comprised of the
assets and liabilities used in managing and operating the electronics businesses of Tyco International.
The combined financial statements also included allocations of corporate overhead, net class action
settlement costs, net interest expense, and other expenses from Tyco International. These allocations
may not be reflective of the actual level of costs which would have been incurred had the Company
operated as a separate entity apart from Tyco International.

As discussed in Note 18 to the consolidated and combined financial statements, in fiscal 2008, the
Company adopted the Financial Accounting Standards Board (“FASB”)-issued guidance in Accounting
Standards Codification (“ASC”) 740 (Income Taxes) relating to the accounting for uncertainties in
income taxes.

As discussed in Note 12 to the consolidated and combined financial statements, in connection with
its separation from Tyco International, the Company entered into certain guarantee commitments with
Tyco International and Covidien plc and has recorded the fair value of these guarantees.

We have also audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the Company’s internal control over financial reporting as of
September 25, 2009, based on the criteria established in Internal Control—Integrated Framework issued
by the Committee of Sponsoring Organizations of the Treadway Commission and our report dated
November 18, 2009 expressed an unqualified opinion on the Company’s internal control over financial
reporting.

/s/ Deloitte & Touche LLP

Philadelphia, Pennsylvania
November 18, 2009
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Shareholders of Tyco Electronics Litd.:

We have audited Tyco Electronics Ltd. and subsidiaries’ (the “Company’s”) internal control over
financial reporting as of September 25, 2009, based on criteria established in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission. The Company’s management is responsible for maintaining effective internal control over
financial reporting and for its assessment of the effectiveness of internal control over financial
reporting, included in the accompanying Management’s Report on Internal Control Over Financial
Reporting. Our responsibility is to express an opinion on the Company’s internal control over financial
reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether effective internal control over financial reporting was maintained
in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design
and operating effectiveness of internal control based on that risk, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed by, or under the
supervision of, the company’s principal executive and principal financial officers, or persons performing
similar functions, and effected by the company’s board of directors, management, and other personnel
to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles.
A company’s internal control over financial reporting includes those policies and procedures that
(1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the
transactions and dispositions of the assets of the company; (2) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with
generally accepted accounting principles, and that receipts and expenditures of the company are being
made only in accordance with authorizations of management and directors of the company; and
(3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition,
use, or disposition of the company’s assets that could have a material effect on the financial statements.

Because of the inherent limitations of internal control over financial reporting, including the
possibility of collusion or improper management override of controls, material misstatements due to
error or fraud may not be prevented or detected on a timely basis. Also, projections of any evaluation
of the effectiveness of the internal control over financial reporting to future periods are subject to the
risk that the controls may become inadequate because of changes in conditions, or that the degree of
compliance with the policies or procedures may deteriorate.

In our opinion, the Company maintained, in all material respects, effective internal control over
financial reporting as of September 25, 2009, based on the criteria established in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission.

We have also audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the consolidated and combined financial statements and financial
statement schedule of the Company as of and for the year ended September 25, 2009, and our report
dated November 18, 2009 expressed an unqualified opinion on those consolidated and combined
financial statements and financial statement schedule.

/s/ Deloitte & Touche LLP

Philadelphia, Pennsylvania
November 18, 2009
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TYCO ELECTRONICS LTD.

CONSOLIDATED AND COMBINED STATEMENTS OF OPERATIONS

Fiscal Years Ended September 25, 2009, September 26, 2008, and September 28, 2007

Grossincome . ....... ... ... ... . ...,
Selling, general, and administrative expenses . . . ..............
Research, development, and engineering expenses . . .. .........
Pre-Separation litigation charges, net ... ...................
Separation COStS . ... ... .
Restructuring and other charges,net ......................
Impairment of goodwill . .. ......... ... ... ... ... ... ....

Operating income (loss) . .. ...........................
Interest income . . ... ... .. ...
Interest €Xpense . .. ... ... ..
Other income (expense), net .. .............uiuninuneonnn.

Income (loss) from continuing operations before income taxes
and minority interest . ... ..... .. ... ... ... .. .......
Income tax (expense) benefit . .. ... ... ... ... ..
MInority Interest . . . . ..o vttt e

Income (loss) from continuing operations . . ...............
Income (loss) from discontinued operations, net of income taxes . .

Net income (loss) . .......... ... . . . . . . ...

Basic earnings (loss) per share:
Income (loss) from continuing operations . ................
Income (loss) from discontinued operations. . ..............

Netincome (loss) . ....... ... ... ... i,

Diluted earnings (loss) per share:
Income (loss) from continuing operations .................
Income (loss) from discontinued operations. . ..............

Net income (10SS) . ... ... i

Weighted-average number of shares outstanding:
Basic. .. ... ...

Fiscal

2009 2008 2007

(in millions, except per share data)
$10,256 $14,373 $12,574
7,720 10,200 8,855
2,536 4,173 3,719
1,408 1,573 1,509
536 593 532
144 22 887
— — 44
375 219 92
3,547 103 —_
(3,474) 1,663 655
17 32 53
(165) (190) (232)
(48) 567 (219)
(3,670) 2,072 257
576 (540) (465)
6 &) (6)
(3,100) 1,527 (214)
(156) 255 (340)
$(3,256) $ 1,782 $ (554)
$ (675 $ 316 $ (0.43)
(0.34) 0.53 (0.68)
$ (7090 $ 369 $ (L11)
$ (6.75) $ 314 $ (0.43)
(0.34) 0.53 (0.68)
$ (709 $ 367 $ (1.11)
459 483 497
459 486 497

See Notes to Consolidated and Combined Financial Statements.
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TYCO ELECTRONICS LTD.
CONSOLIDATED BALANCE SHEETS
As of September 25, 2009 and September 26, 2008

Fiscal
2009 2008

(in millions, except
share data)

Assets
Current Assets:
Cash and cash eqUIVAIENES . .. . .. oot it $ 1,521 $ 1,090
Accounts receivable, net of allowance for doubtful accounts of $48 and $40, respectively . . . 1,975 2,656
TVENLOTIES . « + v o o v e e e et e e e et e e e e e 1,435 2,159
Prepaid expenses and other CUITENt @SSELs. . . ..o v e v e 487 756
Deferred INCOME LAXES « « « o v v v v e et ettt e e e e 161 204
Assets Neld fOT SAlE . . o o v v ot e e e — 770
TOtal CUITENT ASSELS .+ o o o v e et e e e e et e e et e e e e 5,579 7,635
Property, plant, and equipment, NEt .. ... ...t 3,111 3,342
GOOAWILL -+ v o o e e e e e e e e 3,160 6,749
Intangible aSSEts, MEL . .. ..t vttt e e 407 454
Deferred INCOME TAXES . « v o v o v v e e e e et e i e e et 2,518 1,915
Receivable from Tyco International Ltd. and Covidien ple .. ... ... 1,211 1,218
OFHEF ASSEIS .« & o v o e e e e e e e e e e e e e e e e 234 287
TOLAl ASSEES .+ o o v v e e e e e e e e e e $16,220  $21,600

Liabilities and Shareholders’ Equity
Current Liabilities:

Current maturities of long-term debt . ... ... .. $ 101 $ 20
Accounts payable . . ... ... 1,068 1,433
Accrued and other current liabilities .. . .. .. . . s 1,243 1,558
Deferred TEVENMUE . . v v v o e e e e e e et e et e e e 203 207
Liabilities held fOr SAle . . o o v i it e et e e e e — 169
Total current Habilities . . . o o v it it e e 2,615 3,387
Long-termdebt . ................. O 2,316 3,161
Long-term pension and postretirement liabilities . . .. ... ..o 1,129 721
Deferred INCOME LAXES . « . v o v v e e e e ettt it e e e e e 188 289
TOCOMMIE LAXES . « « v o v e e e e e e e e e e e et e e e e " 2,312 2,291
Other HabilIEIES . « v v v v e e e e e et e e e e e e e e 634 668
Total Liabilities . . . . . . o o o it e e e 9,194 10,517
Commitments and contingencies (Note 15)
MINOTItY TAEETEST .« o o vt vttt e e e e 10 10

Shareholders” Equity:
Preferred shares, none at September 25, 2009; 125,000,000 shares authorized and none
outstanding, $0.20 par value, at September 26, 2008 . ... ........ ... — —
Common shares, 468,215,574 shares authorized and issued, CHF 2.43 par value, at
September 25, 2009; 1,000,000,000 shares authorized and 500,241,706 shares issued, $0.20

par value, at September 26, 2008 . ... ... 1,049 100
Capital in excess:

SRATE PIEMIUM . ¢ . o v oot et et et ot s — 61

Contributed SUrplus . . . .. 8,135 10,106
Accumulated earnings (deficit) . ... ... .. e (2,274) 1,141
Treasury shares, at cost, 9,425,172 shares at September 25, 2009; 36,904,702 shares at

September 26, 2008 . . . ... (349) (1,264)
Accumulated other comprehensive inCome . . . . . ..o vn v 455 929

Total Shareholders’ EquUity . ... ... .. ... e 7,016 11,073

Total Liabilities and Shareholders’ Equity . . . . ... ... ... e $16,220  $21,600

See Notes to Consolidated and Combined Financial Statements.
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TYCO ELECTRONICS LTD.

CONSOLIDATED AND COMBINED STATEMENTS OF EQUITY
Fiscal Years Ended September 25, 2009, September 26, 2008, and September 28, 2007

Accumulated
Common Shares Treasury Shares Share  Contributed CoP:pe:ltly Acé:ll':lllillllztsed Comgelllf:nsive Total
Shares Amount Shares Amount Premium  Surplus Investment (Deficit) Income Equity
(in millions)
Balance at September 29, 2006 . . . . . . . - $—- — 5 — $— $ — $10490 § — $ 670 $11,160
Comprehensive income:
Net income (loss) .. ........... — - - - = — (810) 256 — (554)
Currency translation . . . .. ... ... . — - - — - — — — 453 453
Minimum pension liability, net of
income taxes . ... ........... — - = - = — — — 207 207
Unrealized loss on cash flow hedge . . . — — = - — — — — (53) (53)
Total comprehensive income . . . . . . . 53
Adoption of funded status recognition
provisions of ASC 715
(Compensation—Retirement Benefits),
netoftax . ................. — - — - — — — — (225) (225)
Net transfers from former parent . . . . . -— - = - — — 848 — — 848
Transfer of parent company investment to
contributed surplus . . .......... — - — - — 10,528 (10,528) — — —
Guarantees and shared tax labilities to
Tyco International and Covidien in
accordance with the Tax Sharing
Agreement . ................ — - - - — (296) — — — (296)
Due from Tyco International and
Covidien in accordance with the Tax
Sharing Agreement . . .......... — - — - — 844 — — — 844
Income tax liabilities assumed upon
Separation . ................ — - = - — (1,001) — — — (1,091)
Issuance of common shares . . . ... ... 497 99 — - — — — — — 9
Compensation expense, including charge
related to Tyco International equity
award conversion . ............ — - — — - 44 — — — 44
Dividends declared . . . . .. ... ... .. - — - — — — (70) — (70)
Exercise of share options . . .. ... ... — - — — 13 — — — — 13
Repurchase of common shares . . . . . . . — - — 2 — — — — — ¥))
Balance at September 28, 2007 . . . . . . . 497 9 — 2 13 10,029 — 186 1,052 11,377
Adoption of uncertain tax position
provisions of ASC 740 (Income Taxes) . — - - - - — — (549) — (549)
Comprehensive income:
Netincome . ................ — — — — — — — 1,782 — 1,782
Currency translation . . ... ... .. .. — - = — - — — — (22) (22)
Adjustments to unrecognized pension
and postretirement benefit costs, net
of income taxes . ............ — - - - - — — — (107) (107)
Gain on cash flow hedge . . . .. .. .. — - - - = — — — 7 7
Unrealized loss on securities, net of
income taxes . . .. ........... — - - - - —~ — — 1) (1)
Total comprehensive income . . . . . .. 1,659
Compensation expense .. . . . . ....... — - — - - 61 — — — 61
Dividends declared . . .. ........ .. — - — - — — — (276) — (276)
Exercise of share options . ......... 3 1 — 7 48 — — 2) — 54
Adjustment for pre-Separation tax
matters .. ................. — - - _ - 16 — — — 16
Repurchase of common shares . . . . . .. — — (37 (1,269 — — — — — (1,269)
Balance at September 26, 2008 . . . . . . . 500  $100 (37) $(1,264) $61 $10,106 $§ —  §$1,141 $ 929 $11,073
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TYCO ELECTRONICS LTD.
CONSOLIDATED AND COMBINED STATEMENTS OF EQUITY (Continued)
Fiscal Years Ended September 25, 2009, September 26, 2008, and September 28, 2007

Accumulated
Parent  Accumulated Other
Common Shares  Treasury Shares Share  Contributed Company Earnings  Comprehensive  Total
Shares Amount Shares Amount Premium  Surplus  Investment (Deficit) Income Equity

(in millions)

Balance at September 26,2008 . .. 500 § 100 (37) $(1,264) $61 $10,106 $— $ 1,141 $ 929 $11,073
Adoption of provisions of ASC

715-60 (Compensation—

Retirement Benefits: Defined

Benefit Plans—Other

Postretirement) related to the

accounting for collateral

assignment split-dollar life

insurance arrangements . . .. .. — - = — — — — (5) — )
Comprehensive loss:

Netloss................ — - - — — — — (3,256) — (3,256)

Currency translation . .. ... .. — - - — — — — — (206) (206)

Adjustments to unrecognized
pension and postretirement
benefit costs, including a gain
of $2 million related to
adoption of measurement date
provisions of ASC 715
(Compensation—Retirement

Benefits), net of income taxes . — - - — — — — — (279) (279)
Gain on cash flow hedge . . . . . . — _ = — — — — — 11 11
Total comprehensive loss . . . . . . (3,730)

Change of Domicile:
Reverse share split and issuance

of fully paid up shares . . . . . . — L1011 — —_ — (1,101) — — — —
Cancellations of common shares

held in treasury . . .. ... ... (32) an 32 1,018 — (941) — — — —
Reallocation of share premium to

contributed surplus . . . .. ... — - = — (61) 61 — — — —

Adoption of measurement date
provisions of ASC 715
(Compensation—Retirement

Benefits), netof tax. . . . ... .. — — — — — — — @) — 7
Compensation expense . . ...... — - — — — 52 — — — 52
Dividends declared and distributions

approved . ... ... ... ..., — s — 2 - — — (147) — (220)
Exercise of share options . . . . . .. — - — 1 — — — — — 1
Restricted share award vestings and

other activity . . . . ......... — — 2 19 — (20) — — — (1)
Adjustment for pre-Separation tax

matters . . ... ........... — — — — (22) — — — 22)
Repurchase of common shares ... — —  (6) (125 — — — — — (125)
Balance at September 25,2009 . .. 468 $1,049 (9 $ (349) $— $ 8,135 $— $(2,274) $ 455 $ 7,016

See Notes to Consolidated and Combined Financial Statements.
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TYCO ELECTRONICS LTD.
CONSOLIDATED AND COMBINED STATEMENTS OF CASH FLOWS

Fiscal Years Ended September 25, 2009, September 26, 2008, and September 28, 2007

Fiscal
2009 2008 2007
(in millions)
Cash Flows From Operating Activities:
Netincome (10SS) . . . . . . .. . e $(3,256) $ 1,782 § (554)
(Income) loss from discontinucd operations, net of income taxes . . . .. ... ... ............. 156 (255) 340
Income (loss) from continuing Operations . . . . . . . ... .. e e (3,100) 1,527 (214)
Adjustments to reconcile net cash provided by operating activities:
Impairment of goodwill . . . . .. L 3,547 103 —
Class action settlement . . .. ... .. .. ... — (936) 887
Non-cash restructuring and other charges, net . ... ... ... .. ... .. L 49 81 23
Depreciation and amortization . . . . .. . ... L e 515 539 496
Deferred inCOME tAXES . . . . . . o ot v it (583) 164 144
Provision for losses on accounts receivable and inventory . . . ... ... . oL L L L 74 42 74
Tax sharing income . . . . . .. .. L 68 (567) (13)
Allocated loss on retirement of debt . . . ... .. .. L — - 232
Other . . . . e 53 42 (12)
Changes in assets and liabilities, net of the effects of acquisitions and divestitures:
Accounts receivable, et . . .. L L 651 107) 97)
Inventories . . . . . .. . ... 638 221) (76)
Inventoried costs on long-term contracts . . . .. ... . ... ...t 4) (46) 16
Prepaid expenses and other current assets. . . . . . ... ... 184 56 (138)
Accounts payable . . ... L e 420 41 79
Accrued and other liabilities . . . . . . . . ... 124 120 108
Income taxes . . . . . . . ... e e e 115) 18 (112)
Deferred revenue . .. ... ... .. ... (7) 120 34
Other. . . .. (48) (54) 16
Net cash provided by (used in% continuing operating activities . . . .. ... ... ... ... ... 1,378 922 1,447
Net cash provided by §used in) discontinued operating activities . . . . . ... ... ... (49) 67 78
Net cash provided by (used in) operating activities . . . . . .. .. ... .. ... ... .......... 1,329 989 1,525
Cash Flows From Investing Activities:
Capital expenditures . . . . . . . . .. L e (328) (610) (863)
Proceeds from sale of property, plant, and equipment . . .. .. ... .. ... .. ... ... 13 42 41
Class action Settlement €SCIOW . . . . . . . . .ot ittt ittt e e e e e e — 936 (928)
Proceeds from divestiture of discontinued operations, net of cash retained by operations sold . . . . . ... 693 571 227
Proceeds from divestiture of businesses, net of cash retained by businesses sold. . . .. .. ... ... ... .. 17 — —
Other . . . . (€)) 29) 3)
Net cash provided by (used in) continuing investing activities. . . . . ... ... .. ... ... ..... 394 910 (1,526)
Net cash provided by (used in) discontinued investing activities . . . ... ... ............. 3) (15) (2)
Net cash provided by (used in) investing activities . . ... ... ... ... ................ 391 895 (1,528)
Cash Flows From Financing Activities:
Net (decrease) increase in commercial paper. . . ... ... ... ... (649) 630 —
Proceeds from long-term debt . . . . . . . ... L 448 900 5,676
Repayment of long-term debt . . . ... ... .. ... (602)  (1,751) 2,455
Allocated debt activity . . . . . . .. .. e e — — 3,743
Net transactions with former parent . . . . . . . .. .. L — — 1,112
Repurchase of common shares . . .. ... ... ... ... (152) (1,242 —
Payment of common share dividends and cash distributions to shareholders . . . ... ... ... ........ (294) 2n —
Proceeds from exercise of share options. . . . . .. .. ... ... L 1 54 13
Transfers (to) from discontinued operations . . .. .. .. .. ... ... .. ... (56 5 (84
Minority interest distributions paid . . . . . ... ... L L (6 11 7
Other . . .. . [€))] 1) 8
Net cash provided by Eused in) continuing financing activities . . .. ... .. ... ... ....... (1,310)  (1,687) 504
Net cash provided by (used in) discontinued financing activities . . . . .. ... ............. 56 (52) (73)
Net cash provided by (used in) financing activities . . .. ... .. ... ... ... . ... . ....... (1,254)  (1,739) 431
Effect of currency translationoncash . . ... ... .. ... L (31) 1 46
Net increase (decrease) in cash and cash equivalents . . . ... ... ... ....... .. .......... 435 146 474
Less: net (increase) decrease in cash and cash equivalents related to discontinued operations . . . . . . . . (4) — 3)
Cash and cash equivalents at beginning of fiscal year . . . . ... ... ... .. ... .. .. ... .. ... 1,090 944 473
Cash and cash equivalents at end of fiscal year . . . . . ... ... ... ... ... ... ... ... ... ... $ 1,521 $1,090 $ 944
Supplementary Cash Flow Information:
Interest paid . . . ... . L $ 163 § 100 § 231
Income taxes paid, net of refunds . . . . . ... L 121 359 446

See Notes to Consolidated and Combined Financial Statements.
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TYCO ELECTRONICS LTD.
NOTES TO CONSOLIDATED AND COMBINED FINANCIAL STATEMENTS

1. Basis of Presentation

Tyco Electronics Ltd. (“Tyco Electronics” or the “Company”) is a leading global provider of
engineered electronic components, network solutions, specialty products, and undersea
telecommunication systems.

Change of Domicile

Effective June 25, 2009, the Company discontinued its existence as a Bermuda company as
provided in Section 132G of The Companies Act of 1981 of Bermuda, as amended (the “Bermuda
Companies Act”), and, in accordance with article 161 of the Swiss Federal Code on International
Private Law, continued its existence as a Swiss corporation under articles 620 et seq. of the Swiss Code
of Obligations (the “Change of Domicile”). The rights of holders of the Company’s shares are now
governed by Swiss law, the Company’s Swiss articles of association, and the Company’s Swiss
organizational regulations.

The Separation

Effective June 29, 2007, the Company became the parent company of the former electronics
businesses of Tyco International Ltd. (“Tyco International”). On June 29, 2007, Tyco International
distributed all of its shares of Tyco Electronics, as well as its shares of its former healthcare businesses
(“Covidien™), to its common shareholders (the “Separation”).

Basis of Presentation

The accompanying Consolidated and Combined Financial Statements reflect the consolidated
operations of Tyco Electronics Ltd. and its subsidiaries as an independent, publicly-traded company
subsequent to the Separation and a combined reporting entity comprising the assets and liabilities used
in managing and operating the electronics businesses of Tyco International, including Tyco
Electronics Ltd., for the period prior to the Separation.

The Consolidated and Combined Financial Statements have been prepared in United States
Dollars, in accordance with accounting principles generally accepted in the United States of America
(“GAAP”). The preparation of the Consolidated and Combined Financial Statements in conformity
with GAAP requires management to make use of estimates and assumptions that affect the reported
amount of assets and liabilities, the disclosure of contingent assets and liabilities, and the reported
amounts of revenues and expenses. Significant estimates in these Consolidated and Combined Financial
Statements include restructuring and other charges, acquisition liabilities, allowances for doubtful
accounts receivable, estimates of future cash flows associated with asset impairments, useful lives for
depreciation and amortization, loss contingencies, net realizable value of inventories, estimated contract
revenue and related costs, legal contingencies, tax reserves and deferred tax asset valuation allowances,
and the determination of discount and other rate assumptions for pension and postretirement employee
benefit expenses. Actual results could differ materially from these estimates.

The Consolidated and Combined Financial Statements for the period prior to the Separation may
not be indicative of the Company’s future performance and do not necessarily reflect what its
consolidated and combined results of operations, financial position, and cash flows would have been
had it operated as an independent, publicly-traded company prior to June 29, 2007. To the extent that
an asset, liability, revenue, or expense is directly associated with the Company, it is reflected in the
accompanying Consolidated and Combined Financial Statements. Certain general corporate overhead,
net class action settlement costs, net interest expense, and other expenses for the period prior to the

63



TYCO ELECTRONICS LTD.
NOTES TO CONSOLIDATED AND COMBINED FINANCIAL STATEMENTS (Continued)

1. Basis of Presentation (Continued)

Separation were allocated by Tyco International to the Company. Management believes such allocations
were reasonable; however, they may not be indicative of the actual results of the Company had the
Company been operating as an independent, publicly-traded company for the period prior to the
Separation. See Note 17 for further information regarding allocations.

Description of the Business
The Company consists of four reportable segments:

¢ Electronic Components. The Electronic Components segment is one of the world’s largest
suppliers of passive electronic components, which includes connectors and interconnect systems,
relays, switches, sensors, and wire and cable. The products sold by the Electronic Components
segment are sold primarily to original equipment manufacturers and their contract
manufacturers in the automotive, computer, communications, industrial, appliance, and
consumer electronics markets.

* Network Solutions. The Network Solutions segment is one of the world’s largest suppliers of
infrastructure components and systems for telecommunications and energy markets. These
components include connectors, above-and below-ground enclosures, heat shrink tubing, cable
accessories, surge arrestors, fiber optic cabling, copper cabling, and racks for copper and fiber
networks. This segment also provides electronic systems for test access and intelligent cross-
connect applications as well as integrated cabling solutions for cabling and building management.

* Specialty Products. The Specialty Products segment is a leader in providing highly-engineered
custom solutions, components, and connectors for electronic systems, subsystems, and devices in
the aerospace, defense, and marine; touch systems; medical; and circuit protection markets.

* Undersea Telecommunications. The Undersea Telecommunications segment designs, builds,
maintains, and tests undersea fiber optic networks for both the telecommunications and oil and
gas markets.

Principles of Consolidation

The Company consolidates entities in which it owns or controls more than fifty percent of the
voting shares or otherwise has the ability to control through similar rights. In addition, the Company
consolidates variable interest entities in which the Company bears a majority of the risk to the entities’
expected losses or stands to gain from a majority of the entities’ expected returns. All intercompany
transactions have been eliminated. The results of companies acquired or disposed of are included on
the Consolidated and Combined Financial Statements from the effective date of acquisition or up to
the date of disposal.

Fiscal Year

Unless otherwise indicated, references in the Consolidated and Combined Financial Statements to
fiscal 2009, fiscal 2008, and fiscal 2007 are to Tyco Electronics’ fiscal years ended September 25, 2009,
September 26, 2008, and September 28, 2007. Tyco Electronics’ fiscal year is a “52-53 week” year
ending on the last Friday of September, such that each quarterly period is 13 weeks in length. For fiscal
years in which there are 53 weeks, the fourth quarter reporting period will include 14 weeks, with the
first such occurrence taking place in fiscal 2011.
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1. Basis of Presentation (Continued)
Reclassifications

During fiscal 2009, the Company reclassified certain expenses on its Consolidated and Combined
Statements of Operations. Research, development, and engineering expenses, which were previously
classified as cost of sales, are separately presented on the Consolidated and Combined Statements of
Operations. Intangible asset amortization expense, which was previously reflected in selling, general,
and administrative expenses, is now presented in cost of sales. Also, impairment of long-lived assets
which was previously presented in impairment of goodwill and long-lived assets is now reflected in
restructuring and other charges, net.

Research, development, and engineering expenses were $536 million, $593 million, and
$532 million in fiscal 2009, 2008, and 2007, respectively. Intangible asset amortization expense in fiscal
2009, 2008, and 2007 was $31 million, $33 million, and $32 million, respectively. Impairment of
long-lived assets was $14 million and $34 million in fiscal 2009 and 2008, respectively. The
reclassifications had no impact on previously reported operating income (loss), net income (loss), or
earnings (loss) per share. All prior periods have been reclassified to conform to the current
presentation.

2. Summary of Significant Accounting Policies
Revenue Recognition

The Company’s revenues are generated principally from the sale of its products. Revenue from the
sale of products is recognized at the time title and the risks and rewards of ownership pass to the
customer. This generally occurs when the products reach the free-on-board shipping point, the sales
price is fixed and determinable, and collection is reasonably assured. For those items where title has
not yet transferred, the Company has deferred the recognition of revenue.

The Company provides certain distributors with an inventory allowance for returns or scrap equal
to a percentage of qualified purchases. A reserve for estimated scrap and returns allowances is
established at the time of the sale based on a fixed percentage of sales to distributors authorized and
agreed to by the Company and is recorded as a reduction of sales.

Other allowances include customer quantity and price discrepancies. A reserve for other
allowances is established at the time of sale based on historical experience and is recorded as a
reduction of sales. The Company believes it can reasonably and reliably estimate the amounts of future
allowances.

Contract sales for construction related projects are recorded primarily on the
percentage-of-completion method. Profits recognized on contracts in process are based upon estimated
contract revenue and related cost to complete. Percentage-of-completion is measured based on the
ratio of actual costs incurred to total estimated costs. Revisions in cost estimates as contracts progress
have the effect of increasing or decreasing profits in the current period. Provisions for anticipated
losses are made in the period in which they first become determinable. Contract sales for construction
related projects are generated primarily within the Company’s Undersea Telecommunications segment.

The Company generally warrants that its products will conform to the Company’s or mutually
agreed to specifications and that its products will be free from material defects in materials and
workmanship for a limited time. The Company limits its warranty to the replacement or repair of
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2. Summary of Significant Accounting Policies (Continued)

defective parts or a refund or credit of the price of the defective product. The Company accepts
returned goods only when the customer makes a verified claim and the Company has authorized the
return. Returns result primarily from defective products or shipping discrepancies. A reserve for
estimated returns is established at the time of sale based on historical return experience and is
recorded as a reduction of sales.

Additionally, certain of the Company’s long-term contracts in its Undersea Telecommunications
segment have warranty obligations. Estimated warranty costs for each contract are determined based on
the contract terms and technology-specific considerations. These costs are included in total estimated
contract costs and are accrued over the construction period of the respective contracts under
percentage-of-completion accounting.

Research and Development

Research and development expenditures are expensed when incurred and are inciuded in research,
development, and engineering expenses. Research and development expenses include salaries, direct
costs incurred, and building and overhead expenses. The amounts expensed in fiscal 2009, 2008, and
2007 were $439 million, $482 million, and $428 million, respectively.

Cash and Cash Equivalents
All highly liquid investments purchased with maturities of three months or less from the time of
purchase are considered to be cash equivalents.

Allowance for Doubtful Accounts

The allowance for doubtful accounts receivable reflects the best estimate of probable losses
inherent in the Company’s outstanding receivables determined on the basis of historical experience,
specific allowances for known troubled accounts, and other currently available evidence.

Inventories

Inventories are recorded at the lower of cost (first-in, first-out) or market value, except for
inventoried costs which are costs incurred in the performance of long-term contracts primarily by the
Company’s Undersea Telecommunications segment.

Property, Plant, and Equipment, Net and Long-Lived Assets

Net property, plant, and equipment is recorded at cost less accumulated depreciation. Maintenance
and repair expenditures are charged to expense when incurred. Depreciation is calculated using the
straight-line method over the estimated useful lives of the related assets as follows:

Buildings and related improvements . ... 5 to 40 years

Leasehold improvements . ........... Lesser of remaining term of the lease or
economic useful life

Machinery and equipment . . ......... 1 to 15 years
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2. Summary of Significant Accounting Policies (Continued)

The Company periodically evaluates the net realizable value of long-lived assets, including
property, plant, and equipment and amortizable intangible assets, relying on a number of factors
including operating results, business plans, economic projections, and anticipated future cash flows.
When indicators of potential impairment are present, the carrying values of the assets are evaluated in
relation to the operating performance and estimated future undiscounted cash flows of the underlying
business. An impairment in the carrying value of an asset group is recognized whenever anticipated
future undiscounted cash flows from an asset group are estimated to be less than its carrying value.
The amount of impairment recognized is the difference between the carrying value of the asset and its
fair value. Fair value estimates are based on assumptions concerning the amount and timing of
estimated future cash flows and assumed discount rates, reflecting varying degrees of perceived risk.

Goodvwill and Other Intangible Assets

Intangible assets acquired include both those that have a determinable life and residual goodwill.
Intangible assets with a determinable life include primarily intellectual property consisting of patents,
trademarks, and unpatented technology with estimates of recoverability ranging from 1 to 50 years that
are amortized on a straight-line basis. See Note 9 for additional information regarding intangible assets.
An evaluation of the remaining useful life of intangible assets with a determinable life is performed on
a periodic basis and when events and circumstances warrant an evaluation. The Company assesses
intangible assets with a determinable life for impairment consistent with its policy for assessing other
long-lived assets. Goodwill is assessed for impairment separately from other intangible assets with a
determinable life by comparing the carrying value of each reporting unit to its fair value on the first
day of the fourth quarter of each year or whenever the Company believes a triggering event requiring a
more frequent assessment has occurred. In making this assessment, management relies on a number of
factors including operating results, business plans, economic projections, anticipated future cash flows,
transactions, and market place data. There are inherent uncertainties related to these factors and
management’s judgment in applying them to the analysis of goodwill impairment. '

At fiscal year end 2009, the Company had 9 reporting units, of which 7 contained goodwill. See
Note 8 for information regarding goodwill impairment testing. When changes occur in the composition
of one or more operating segments or reporting units, goodwill is reassigned to the reporting units
affected based on their relative fair values. '

When testing for goodwill impairment, the Company performs a step I goodwill impairment test to
identify a potential impairment. In doing so, the Company compares the fair value of a reporting unit
with its carrying amount. If the carrying amount of a reporting unit exceeds its fair value, goodwill may
be impaired and a step II goodwill impairment test is performed to measure the amount of any
impairment loss. In the step II goodwill impairment test, the Company compares the implied fair value
of reporting unit goodwill with the carrying amount of that goodwill. If the carrying amount of
reporting unit goodwill exceeds the implied fair value of that goodwill, an impairment loss is recognized
in an amount equal to the excess. The implied fair value of goodwill is determined in the same manner
that the amount of goodwill recognized in a business combination is determined. The Company
allocates the fair value of a reporting unit to all of the assets and liabilities of that unit, including
intangible assets, as if the reporting unit had been acquired in a business combination. Any excess of
the value of a reporting unit over the amounts assigned to its assets and liabilities is the implied fair
value of goodwill.
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Estimates about fair value used in the step I goodwill impairment tests have been calculated using
an income approach based on the present value of future cash flows of each reporting unit. The
income approach has been supported by additional transaction and guideline analyses. These
approaches incorporate a number of assumptions including future growth rates, discount factors, and
income tax rates in assessing fair value. Changes in economic and operating conditions impacting these
assumptions could result in goodwill impairments in future periods.

Income Taxes

Income taxes are computed in accordance with the provisions of Accounting Standards
Codification 740 (Income Taxes). In these Consolidated and Combined Financial Statements, the
benefits of a consolidated return have been reflected where such returns have or could be filed based
on the entities and jurisdictions included in the financial statements. Deferred tax liabilities and assets
are recognized for the expected future tax consequences of events that have been reflected on the
Consolidated and Combined Financial Statements. Deferred tax liabilities and assets are determined
based on the differences between the book and tax bases of particular assets and liabilities and
operating loss carryforwards using tax rates in effect for the years in which the differences are expected
to reverse. A valuation allowance is provided to offset deferred tax assets if, based upon the available
evidence, it is more likely than not that some or all of the deferred tax assets will not be realized.

Financial Instruments

In order to address certain financial exposures, the Company has established policies regarding the
use of derivative financial instruments. The Company currently enters into foreign exchange forward
and swap contracts to reduce the effects of fluctuating foreign exchange rates and forward contracts to
reduce the effects of commodity price fluctuations. Also, the Company has designated certain
intercompany non-derivative financial instruments denominated in foreign currencies as a hedge of its
net investments in certain foreign operations denominated in the same foreign currencies.

All derivative financial instruments are reported on the Consolidated Balance Sheets at fair value.
Changes in the fair value of derivative instruments that are not designated as either cash flow or fair
value hedges are recognized currently in earnings in selling, general, and administrative expenses on the
Consolidated and Combined Statements of Operations. Changes in the fair value of derivative
instruments designated as fair value hedges affect the carrying value of the asset or liability hedged,
with changes in both the derivative instrument and the hedged asset or liability being recognized in
earnings. Changes in the fair value of derivative instruments designated as cash flow hedges are
reflected in other comprehensive income, a component of equity, to the extent that they are deemed
effective. Effectiveness of cash flow hedges is measured quarterly and any changes in fair value that are
determined to be ineffective are recognized currently in earnings in either cost of sales or selling,
general, and administrative expenses. The remeasurement of the intercompany non-derivative financial
instruments designated as a hedge of the Company’s net investment in foreign operations is recorded in
cumulative translation adjustment in accumulated other comprehensive income on the Consolidated
Balance Sheets offsetting the change in cumulative translation adjustment attributable to the
Company’s net investments in certain foreign operations.

The Company determines the fair value of its financial instruments by using methods and
assumptions that are based on market conditions and risks existing at each balance sheet date.
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Standard market conventions are used to determine the fair value of financial instruments, including
derivatives.

Share-Based Compensation

Under Accounting Standards Codification 718 (Compensation—Stock Compensation), the
Company determines the fair value of share awards on the date of grant. Share options are valued
using the Black-Scholes-Merton valuation model; restricted share awards are valued using the
end-of-day share price of Tyco Electronics on the date of grant. That fair value is expensed ratably over
the expected service period, with an allowance made for estimated forfeitures based on historical
employee activity. See Note 23 for additional information related to the Company’s share-based
compensation.

Currency Translation

For the Company’s non-U.S. Dollar functional currency subsidiaries, assets and liabilities are
translated into U.S. Dollars using year-end exchange rates. Sales and expenses are translated at the
average exchange rates in effect during the year. Foreign currency translation gains and losses are
included as a component of accumulated other comprehensive income within equity.

Gains and losses resulting from foreign currency transactions, which are included in net income
(loss), were $71 million of losses during fiscal 2009 and immaterial amounts in fiscal 2008 and 2007.

Recently Adopted Account